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FULLY OUTSOURCE

YOUR OFFICE PORTFOLIO
—

Our network of ready-to-use office, co-working and meeting spaces offers
our customers the opportunity to partly or fully outsource their office
portfolio.

Benefit from one contract, simple reporting, a dedicated account manager and
24/7 customer service. With office amenities set up and ready to use, business-grade internet

and telephony service, receptionist, kitchen and cleaning included, our network helps
businesses to eliminate the burden of property management.

To find out more, call us on +971 4 313 2472, visit regus.ae
or download our app

If you have space in your property, visit regus.com/landlords Call +971 4 313 2472 to receive 10% commission
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Exclusive deals from
India’s leading
developers only at the

INDIAN
PROPERTY
SHOW

13™, 14" & 15 December -18
12PM - 9PM

Dubai World Trade Centire
FREE ENTRY | FREE PARKING

Thousands of properties from Mumbai, Navi Mumbai,
Pune, Chennai, Coimbatore, Hyderabad, Bengaluru,
Mangalore, Delhi, Noida, Greater Noida, Gurgaon,
Jaipur, Kolkata, Goa, Ahmedabad, Kochi, Dehradun
and many more cifies.

KIDS AREA: Let your kids have some fun, while you
look for your Dream Home!

Free Seminars & Legal Advice

Atftend Free Seminars on Property Investments, Taxation,
RERA (Real Estate and Regulation Act), High Growth cities in
India, Legalities, Vaastu, Business Motivation

and much more.

Seek free legal advice relating to your existing properties,
new purchases and tenancy laws.

SCAN QR CODE
TO PRE-REGISTER

Pre-register online @ www.IndianPropertyShow.com

Silver Sponsors Official Banking Partner Official Radio Partner
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A DREAM HOME
WITHIN YOUR REACH

MAG EYE is an exclusive private gated community in the heart of
Mohammed Bin Rashid City in Meydan, Dubai. Featuring a stunning
array of 4,292 apartment units and 694 townhouses with a full range of
amenities, the largest community clubhouse in the city, and easy
access to Al Khail and Sheikh Mohammed Bin Zayed roads, MAG EYE
offers a sound investment opportunity for a modern lifestyle.

B 2 A5

694 LOCATED EASY ACCESS LANDSCAPED 4,292
TOWNHOUSES BESIDE MEYDAN TO DOWNTOWN GREENS APARTMENTS
RACECOURSE

PRICES STARTING FROM

-535,000

800 MAG (624) e omvuons &
www.mag.global mpl,]dqn M/\G

A PART OF MAG GROUP HOLDING - DELIVERING EXCELLENCE SINCE 1978




The No. 1 Trade Event for the Entertainment
Amusement and Leisure Industries in the MENA region

Amusement &
Lelsure
Exhibition
~— 4

25t - 27*" MARCH 2019
HALLS 1, 2, 3 & 4

REAL FUN REAL BUSINESS

We bring fun to your business!

Organised by:

: Supported by: Member of: Supporter of:
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ffective from January 2018 till December 2018

Size Dimension Single Insertion  Six Insertions 12 Insertions

In centimetres Rate [$/AED] Rate [$/AED] Rate [$/AED]
Front Gate Fold H:27.5XW:40  8,000/30,000 40,000/150,000 80,000/300,000
Outside Back Cover H: 27.5 X W: 20.5 6,000/22,000 30,000/110,000 60,000/220,000
Inside Front Cover H:27.5 X W:20.5 4,000/15,000 20,000/75,000 40,000/150,000
Inside Back Cover H:27.5 X W:20.5 4,000/15,000 20,000/75,000 40,000/150,000
Double Spread  H:28.1 XW:41.6 5,000/18,300 25,000/91,000 50,000/183,000
Full Page H: 27.5 X W: 20.5 3,000/11,000 15,000/55,000 30,000/110,000
Half Page H: 13.5 X W:20.5 1,500/5,500 7,500/25,000 15,000/55,000

Cover Appearance  H:29.7 X W:20.5 20,000/75,000

Kindly Note:

1. All pages are of full-colour glossy paper

2. Materials deadlines to be strictly adhered to

4. Rates for annual bookings are subject to availability and negotiation

Sponsorship
No. Description Rate in US$ Rate in AED
1. Section sponsorship 20,000 75,000

Snecial Report/Supplement

Special Reports and supplements on mega projects, country reports, sectoral reports and to
celebrate corporate milestones/anniversaries of major corporations/players
To be attached/added to each copies of the main magazine

No Description Rate Rate
All rates are per issue (Once a year) in US$ in AED
1. A12-page corporate supplement (Insert) 10,000 37,000
2. A20-page supplement (Insert) 15,000 55,000
&, A40-page A-4 book (Detached) 40,000 145,000
Online Sponsorship

Gulf Property has a dynamic website that will help advertisers and
the real estate developer community to reach a worldwide audience.

Description Rate in US$ Rate in AED
Section sponsor (Per month) 5,000 18,300
Section sponsor (Per year) 50,000 183,000

The rates are tentative Media Facts

and are subjected to change.

Size :W:20.5 cm X H: 27.5 cm

For all inquiries, kindly contact: Date of publication : 1st of each month
Pan Asian Media MFZ LLC Circulation : 20,000 per month
P.O. Box 39865, Dubai, UAE Material deadline  : 20th of every month
Tel 1 +9714 2281021 Subscription : Dh250 per year
Fax 1 +9714 2281051 Distribution : Through subscription and retail sales
E-mail  : editor@panasian.com Availability : Major newspaper and magazine

: gulfproperty@ymail.com stands, retail outlets, books and station-

Website : www.gulfpropertyme.com ary shops, duty free outlets, etc




EDITORIAL

2018: Another
Challenging Year
Passes by

The year 2018 will be remembered by
consumers with mixed feelings.
Developers will remember it for lower
returns, while tenants will love it for lower
rents and lower prices....

he year 2018 is about to end. How will it be remem-
bered by the real estate sector? Another challeng-
ing year? Yes, for sure. However, those who have
bought properties at the current rock-bottom price,
will give you a completely different story — how this
purchasing decision is going to bring dividends in future.

The current low prices offer an excellent opportunity for
property buyers and investors and, once prices starts to
rise, they will be able to make solid returns. However, the
down side of this is that they might not get 708 percent
rental returns — which might be lower. A 5 per cent rental
return is also quite good compared to the other cities with
similar positioning.

The year 2018 marks the tenth anniversary of the Global
Financial Crisis, that created the mother of all recessions.
It is also the tenth anniversary of Gulf Property which nav-
igated out of the crisis and continues to publish quality ar-
ticles and is able to distribute freely.

All said, the year 2018 is marked as a very challenging
year for all the sectors — real estate, travel, tourism, air-
lines, hospitality, retail — all have suffered from lower de-
mand. However, hopefully this is the last year of slowdown
and the next year things start to recover.

One thing is for sure — those who have survived this year
— will do well in the next few years of growth.

This year, we reached free distribution level of 20,000
copies, while the Cityscape issue — Gulf Property’s tenth
anniversary issue had 40,000 free circulation across the
UAE, along with Guif News.

In this issue, we have expanded the coverage of the In-
dian Realty section and hope to offer a wider coverage of
the Indian real estate market for the Non-Resident Indians
living in the UAE and develop a stronger India-UAE real
estate corridor.

— T. Akhtar
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espite moderating
since September,
the latest data sig-
nalled another
marked improve-
ment in business conditions
across the non-oil private
sector, with sharp growth in
both output and new orders,
says the latest Emirates
NBD UAE Purchasing Man-
agers’ Index.

Furthermore, business
confidence accelerated to a
record high, reflecting opti-
mism towards Expo 2020
and new project wins. On the
price front, input cost pres-
sures sharpened to the
greatest extent in six months
whilst selling prices fell at a
modest rate.

The headline seasonally
adjusted Emirates NBD UAE
Purchasing Managers’ Index
(PMI) — a composite indicator
designed to give an accurate
overview of operating condi-
tions in the non-oil private
sector economy — fell to 55.0
in October, from 55.3 in the
preceding survey. The latest
expansion remained marked
overall and above the histor-
ical average nonetheless.

“Non-oil private sector
companies in the UAE re-
ported another sharp in-
crease in new business
during October. Anecdotal
evidence suggested that pro-
motional activity was partly
linked to the improvement.
That said, new orders from
abroad grew at the weakest
pace since March,” the re-
port said. “Meanwhile, output
increased at a weaker pace
in the latest survey period. In
fact, the rate of growth was
the slowest in six months.
The expansion remained
sharp overall, however, and
was linked to rising inflows of
new business.

“Business confidence
across the non-oil private
sector hit its highest since
the index began in 2012.

Emirates NBD Purchasing Managers’ Index (PMI) declined to 55.0 points in October 2018, from

55.3 in September 2018

Promotional activity, invest-
ment surrounding Expo 2020
and new product launches
attributed to positive senti-
ment.”

On the price front, output
charges fell in October fol-
lowing an increase in Sep-
tember. Respondents linked
the fall to competitive pres-
sures in the non-oil private
sector. The rate of decline
was modest overall and the
fastest since July.

Khatija Haque, Head of
MENA Research at Emirates
NBD, said: “The headline
UAE PMI eased to 55.0 in
October from 55.3 in Sep-
tember. It has been broadly
stable between 55 and 56 for
the last four months, indicat-
ing growth in the UAE’s non-
oil private sector at a similar
rate to last year, when official
GDP data showed the non-oil
sector expanded 2.5 percent.

“Output growth slowed to
the weakest in six months in
October, despite relatively ro-

UAE PMI
reached in
Octoher 2018

bust new order growth. Anec-
dotal evidence suggested
that promotions and price
discounts likely contributed to
the rise in new orders last
month. Indeed, new export
order growth also slowed
sharply last month.
“Employment was broadly
flat in October after declining
in the prior two months. Staff
costs, a good proxy for
wages, were also largely un-
changed last month.
“Business optimism about
future output rose to a record
high in October, with nearly

78 percent of firms surveyed
indicating they expected their
output to be higher in a
year’s time. The surge in oil
prices as well as announce-
ments of increased govern-
ment spending and Expo
2020 investment may have
contributed to improved sen-
timent last month.”

Input price inflation acceler-
ated in the most recent sur-
vey period. The rate of
inflation was the strongest
since April. Nonetheless it re-
mained below the long-run
average. Employment growth
returned during October,
thereby ending a two-month
sequence of job shedding.
The rate of growth was only
fractional, however. Reflect-
ing higher output require-
ments, firms increased their
purchasing activity in Octo-
ber. The rate of expansion
accelerated since Septem-
ber, and was the strongest
registered since February
this year. i
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Dubai private sector growth recorded the slowest growth pace in October, says ENBD Dubai

Economy Tracker

ubai’s private sector
growth recorded
slowest overall
growth since March
2016, according to
the latest Emirates NBD
Dubai Economy Tracker
Index.

Latest data signalled an im-
provement in the health of
Dubai’s non-oil private sec-
tor, but the rate of growth
weakened to a 31-month low.
Slower improvements in ac-
tivity and new work, along-
side another contraction in
employment contributed to
the slowdown. Contrary to
the general trend, the con-
struction sector saw a
stronger expansion in the lat-
est survey. The seasonally
adjusted Emirates NBD
Dubai Economy Tracker
Index — a composite indicator
designed to give an accurate
overview of operating condi-
tions in the non-oil private
sector economy — posted at
52.5, down from 54.4 in Sep-
tember, and the weakest fig-
ure since March 2016.

92.9

Duhai Economy
Tracker Index
reachedin
Octoher 2018

Nonetheless, it remained
above the critical 50.0 mark
in October, thereby stretching
the current phase of expan-
sion to 32 months.

The survey covers the
Dubai non-oil private sector
economy, with additional sec-
tor data published for travel &
tourism, wholesale & retail
and construction. A reading
of below 50.0 indicates that
the non-oil private sector
economy is generally declin-
ing; above 50.0, that it is gen-
erally expanding. A reading
of 50.0 signals no change.

Travel and tourism was the

weakest performing sector in
October at 49.6, followed by
wholesale and retail (53.7)
and construction (55.5).

Khatija Haque, Head of
MENA Research at Emirates
NBD, said: “The headline
Dubai Economy Tracker
Index fell to 52.5 in October,
down from 54.4 in Septem-
ber and the lowest reading
since March 2016. While still
in expansion territory, the
headline index points to the
slowest rate of growth in the
private sector in more than
two and half years. The
travel and tourism sector
weighed on the overall index,
as it contracted marginally
last month.

“Both output and new or-
ders across the whole of
Dubai’s private sector in-
creased in October, but at
markedly slower rates. Out-
put growth was the weakest
year-to-date, while new order
growth was the slowest since
April 2016. The employment
index remained in contraction
territory for the second month

in a row, as more firms re-
ported a decline in head-
count than those reporting
an increase. However, the
vast majority of firms sur-
veyed reported no change in
job numbers in October.

“Margin pressures intensi-
fied last month, as input
costs rose at a slightly faster
rate than in September, while
output (selling) prices de-
clined on average. Stocks of
inventories also declined last
month, the first time this has
happened since February
2016. Despite the soft survey
data, firms in Dubai were the
most optimistic than they
have been since at least
2012, with nearly 77% of re-
spondents expecting their
output to be higher in a
year’s time.”

Businesses reported a fur-
ther increase in incoming
new work during October,
thereby extending the cur-
rent phase of growth to 32
months. That said, the latest
expansion was the weakest
in two-and-a-half years.
Whilst the increase was solid
overall, it scored well below
the historical average amid
reports of slowing client de-
mand growth in the non-oil
private sector.

Despite the slowdown in
output and new business, fu-
ture growth prospects rose to
a record high since this index
began in 2012. Firms ex-
pressed optimism towards
new project wins and devel-
opments surrounding Expo
2020. Average cost burdens
in Dubai’'s non-oil private
sector increased for the sev-
enth month running in Octo-
ber. Furthermore, the rate of
inflation accelerated to a
three-month high. Output
charges fell once again in the
latest survey. Some firms
linked lower selling prices to
promotional activity. The rate
of decline was modest over-
all, however. |l
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Tamleek
Cuhe to help
realty buyers

ubai Land De-
partment (DLD)
inaugurated Tam-
leek Cube yester-
day, a
first-of-its-kind office that
provides real estate regis-
tration trustee and real es-
tate service trustee
services in Dubai South.
The new office com-
bines real estate registra-
tion trustee services
including sales, mortgage
registration, off-plan prop-
erty registration, property
gifting, Musataha contract,
release mortgage and E-
Step.
The real estate service

trustee will offer a variety
of services, including re-
placing title deed, property

valuation - flat/office,
modifying property owner-
ship, apply RDC rent dis-
pute cases, to whom it
may concern letter is-
suance, updating property
ownership information,
and land/property map is-
suance, as well as Ejari
registration, renewal, and
cancellation.

The office will provide
quick services to investors
through its strategic loca-
tion and will offer more
than 70 registration
trustee and real estate
service trustee services.
The office’s location in
Dubai South is significant
for a wide range of proj-
ects that are being devel-
oped there by a number of
real estate developers in
the city. The centre was
provided with free parking
for customers and con-
tains smart machines to
provide business services
in the office. Il

US investors will be able to register their properties in Dubai, sitting in New York

office in New York

S investors will now
be able to register
their properties,
records, obtain title
deeds and ejari doc-
uments in New York, follow-
ing the inauguration of the
first real estate promotion
trustee office in the United
States by Dubai Land De-
partment (DLD).

Sultan Butti bin Mejren, Di-
rector General of DLD, and
Majida Ali Rashid, CEO of
the Real Estate Promotion
and Investment Management
Sector at DLD, inaugurated
the new real estate promo-
tion trustee office in New York
in partnership with Aqari
Global Ltd ‘Century 21,” and
in the presence of Maijid Al
Suwaidi, Consul General of
the UAE in New York.

Real estate professionals
and industry leaders from
agents, real estate brokers,
and fund managers attended
the opening ceremony,
where the promotion trustee
will provide several services

to buyers and investors inter-
ested in the real estate mar-
ket in Dubai.

Bin Mejren said: “The new
office will contribute to pro-
moting investment opportuni-
ties in Dubai’s real estate
market in light of the emi-
rate’s unique advantage over
other markets, in addition to
the high returns on invest-
ment, whether for investors
or real estate developers,
compared to other cities
around the world.”

He stressed that Dubai is
one of the ten fastest-grow-
ing real estate markets in the
world with the infrastructure,
security, and safety it pro-
vides for investors, supported
by DLD’s unique legal struc-
ture to enhance investors’ se-
curity.

Majida Ali Rashid stressed
that the real estate promotion
trustee office, which will be
the focal point for developers
in Dubai to reach out to the
US market, will promote the
various investment opportu-

nities in Dubai; and will rep-
resent a practical centre al-
lowing local developers to
sell their projects to American
buyers.

Majida Ali Rashid said,
“There is a large number of
American investors looking
for the best investment desti-
nations around the world.

“We are confident that
Dubai's diverse projects, at-
tractive features, and legisla-
tion that protect investors'
rights will provide them with a
variety of options that cater to
their needs.”

The office will provide cus-
tomer relations, enquiry, and
specialised services that help
attract investments, and will
introduce investors from
around the world to the serv-
ices provided by DLD.

In addition, the office will
participate in real estate ex-
hibitions and external work-
shops organised by DLD and
its partners in different parts
of the United States. |}
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In Frisco, Texas, USA

Inauguration of Dubai Way in Frisco Town, Texas, by officials of Dubai Land Department

street named ‘Dubai
Way’ — has been in-
augurated in an agri-
cultural town called
Frisco in Texas,

USA.

Dubai Way in Frisco, Texas,
which is part of Investment
Group Overseas’ (IGO’s) de-
velopment The Gate, was in-
augurated by Sultan Butti bin
Mejren, Director-General of

Dubai Land Department
(DLD); Saeed Mubarak Al
Muhairi, Consul General of
the UAE in Houston; Jeff Ch-
eney, Mayor of Frisco; Majida
Ali Rashid, CEO of the Real
Estate Promotion and Invest-
ment Management at DLD;
and Dr Anas Kozbari, Manag-
ing Partner and CEO of 1GO.

Bin Mejren expressed his
happiness in naming a Texan
street ‘Dubai,’ stressing that
the emirate proudly spreads
its message of giving, peace,
cooperation, and develop-
ment all over the world.

“We are eager to expand
our partnerships with various

institutions and companies to
enhance our outstanding
government  performance
and jointly raise the level of
Dubai’s competitiveness.

IGO is an investment com-
pany seeking to capitalise on
investment opportunities in
the world, support economic
development in the region,
and is looking for outstanding
projects and strategic part-
nerships around the world.

Majida Ali Rashid stressed
that attracting investors and
competencies is a priority for
the investment promotion
sector by offering new bene-
fits and initiatives, reflecting
their eagerness to attract in-
vestors to Dubai's real estate
investment environment.

“It is our great pleasure to
be here at the Dubai Way in-
auguration ceremony in this
magnificent city. For years we
have been striving to record
pioneering steps that make
our real estate market an ex-
cellent choice, especially as
we work in line with the wise

vision of HH Sheikh Mo-
hammed bin Rashid Al Mak-
toum, Vice President and
Prime Minister of the UAE
and Ruler of Dubai. Our
smart solutions have played
a major role in enhancing
Dubai's position as an attrac-
tive investment destination
and increased the legislation
system to protect the in-
vestors’ rights.”

Dr Kozbari said: “Dubai
Way in Frisco is a landmark
that celebrates the union of
two of the most dynamic
cities around the world,
Frisco and Dubai. Frisco is a
city with an agricultural his-
tory that came a long way
from the farmland it once
was. At one point, it had a
population of around 3,000
people, no traffic lights, no in-
dustry, business, tourism, or
sports sectors. Today, it has a
population of over 180,000
people and rising. It is slowly
becoming the investment hub
of the southern part of the
USA” B

Nakheel's 9m
profit slides
3.9% 10
Dh3.86 hillion

akheel, developer
of the world’s first
palm-shaped is-
lands, reported a
3.5 percent de-
cline in its net profits of
Dh3.86 billion for the first
nine months of 2018,
down from Dh4 billion
recorded in in the corre-
sponding period last year.

Year-to-date  property
handovers total 588 units,
the company said, adding
that while residential de-
velopment remains its
core business, the focus
on expanding its hospital-
ity, retail and leasing divi-
sions continues. Annual
revenue from these sec-
tors is now Dh2.6 billion —
almost 40 per cent of the
total — and continues to
grow as new projects are
delivered.

Last month, Nakheel an-
nounced two new residen-
tial projects — Dragon
Towers and Jumeirah
Park Homes - for sale,
adding a significant num-
ber of units to its pipeline,
which will be reflected in
future profit figures as the
projects are delivered. The
Dh713 million Dragon
Towers broke ground last
month and is due for com-
pletion in 2021, while con-
struction of 147 homes
with private pools at the
high-end Jumeirah Park
community is due to begin
in early 2019.

So far this year, Nakheel
has announced contracts
worth Dh7 billion for a di-
verse range of infrastruc-
ture, residential, retail and
hospitality projects. [}
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ngineering  Con-

tracting Company

(ECC) said it has

been awarded the

‘Lean  Principles
Awareness and Applica-
tions’ certification by the
Lean Gulf Institute, reflect-
ing its ongoing commit-
ment to  operational
efficiency.

The 43-year-old organi-
sation revolutionised its
operations by introducing
a Business Information
Modelling (BIM) Depart-
ment earlier this year, re-
sulting in waste cost
reductions of up to 60 per-
cent across its projects.

Lean Principles enable
organisations to become

more profitable by empha-
sizing quality and eliminat-

ing inefficiencies. The
principles follow a simple
four step process: Plan,
Do, Check, Act. Identifying
problems is the key first
step, followed by testing
potential solutions from
which results can be gath-
ered. Once compiled, the
most efficient solution is
then applied to the
processes.

Kareem Farah, CEO of
ECC commented: “Lean
Principles help identify
which inefficient
processes are hindering
project delivery and creat-
ing needless waste. On
average, waste accounts
for 57 percent of a con-
struction crew’s time,
which heavily affects deliv-
ery and budgets. Compa-
nies in the market are
generally not as efficient
as they once were.”

Lean Principles create
progressive work environ-
ments and facilitate con-
tinual improvements. i
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ADGM-registered offshore companies will be able to buy/sell freehold properties in Dubai

bu Dhabi Global
Market (ADGM) reg-
istered foreign off-
shore companies will
be able to buy and
own freehold properties in
Dubai, a statement said.

Dubai Land Department
(DLD) has signed a memo-
randum of understanding
(MoU) with the Registration
Authority of Abu Dhabi
Global Market (ADGM), the
International Financial Cen-
tre (IFC) in Abu Dhabi. The
MoU was signed by Sultan
Butti bin Mejren, Director
General of DLD, and Dhaher
bin Dhaher Al Mheiri, CEO of
the ADGM Registration Au-
thority.

The MoU will contribute to
the expansion of partner-
ships for DLD. Having been
previously limited to free
zones in Dubai, it now gains
access to the financial free
zone in Abu Dhabi, improving
the outstanding performance
of the government, raising
the level of competitiveness

of the Emirate, and providing
facilitated and transparent
services for all investors.
The MoU highlights DLD’s
interest to establish coopera-
tive relations with the Finan-
cial Free Zone Authority by
enabling international com-
panies registered in ADGM to
own properties in Dubai’s
Freehold Areas within DLD’s
framework, legal controls,
and registration procedures.
Bin Mejren commented:
“We welcome our partnership
with ADGM as the strength-
ening of cooperation and co-
ordination between Dubai
and other Emirates helps us
achieve the vision and strat-
egy of Dubai, and consoli-
dates our vision to position
the Emirate as the world’s
premier real estate destina-
tion, and a byword for inno-
vation, trust, and happiness.”
Bin Mejren affirmed that the
new MoU helps to promote
Dubai’s real estate sector,
providing additional opportu-
nities for institutions outside

Dubai to enter into partner-
ships, paving the way for
them to own properties in the
freehold areas in the emirate.

Dhaher bin Dhaher Al
Mheiri said: “The UAE has
developed an unparalleled
real estate sector and contin-
ues to bring forth new initia-
tives such as this to bolster
the ease of doing business
for investors. The strategic
cooperation between ADGM
and the DLD will streamline
regulations and policies to
enhance accessibility into the
real estate market.

The MoU serves to aug-
ment the sustainable growth
of the sector and contribute
towards the UAE’s develop-
ment as one of the world's
leading real estate invest-
ment destinations. DLD was
founded by Dubai Govern-
ment in January 1960 to reg-
ulate and register lands and
properties sector, including
sale, purchase, rent, mort-
gage of properties. |||
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make $230min 9mts

eal estate brokers in
Dubai made $230
million (Dh842 mil-
lion) in brokerage
commissions 0}
selling properties in Dubai in
the first nine months of 2018,
according to Dubai Land De-
partment (DLD), the emi-
rate’s land and property
registry.

As many as 5,622 brokers
contributed to concluding
18,121 transactions in that
period. Among these, 1,901
female brokers registered
5,617 transactions with com-
missions amounting up to
Dh261 million.

The report issued by the
Department of Real Estate
Studies and Research at

DLD shows that brokers
earned Dh429 million from
land sales, Dh73 million from
building sales, and Dh340
from residential unit sales.
Yousif Al Hashimi, Deputy
CEO of the Real Estate Reg-
ulatory Agency (RERA), said:
“Brokers play an important
role in attracting international
investors to Dubai’s real es-
tate market, highlighting the
market’'s unique characteris-
tics. DLD developed a com-
prehensive system to protect
the rights of brokers in every
successfully concluded
transaction between the sell-
ing and buying parties.”
“The Department of Real
Estate Studies and Research
issues these figures on a

regular basis, revealing the
brokers’ efforts in promoting
real estate projects across
Dubai locally and internation-
ally. Brokers are among our
most important partners, es-
pecially as they exercise
their duties with the highest
degree of honesty and in-
tegrity while adhering to the
procedures and standards
set by DLD.”

Al Hashimi stressed that
5,622 brokers contributed to
enhancing the vitality of the
sector during the reporting
period. The brokers have
played a crucial role in the
sustainable  growth  of
Dubai's real estate sector
from one quarter to another
on an annual basis, he said.

AtA Glance
Dh842 million

earned by real estate
brokers in Dubai in 9 months

Dh429 million

earned by brokers by land
sales in Dubai in 9 months

Dh340 million

earned by brokers from
residential units sales

The number of accredited
permits issued by DLD to
real estate brokers — repre-
senting 2,436 offices —
amounted to 4,686.

Al Hashimi advises all cus-
tomers to choose licensed
and accredited real estate
brokers and urges them to
ensure that the broker holds
a ‘Certified Real Estate Bro-
ker’ card.

DLD follows a broker ac-
creditation mechanism to es-
tablish a secure real estate
environment for all parties in
the market that relies on the
systems, legislation, and
controls that regulate this ac-
tivity. The brokers contribute
to supporting DLD’s vision by
enhancing the movement of
real estate transactions in
the Emirate.

DLD organises training
courses through the Dubai
Real Estate Institute (DREI),
including the intensive pri-
mary course that rewards
successful applicants a ‘Cer-
tified Real Estate Broker’
card upon its completion. Ad-
ditionally, DLD provided the
‘Dubai Brokers’ app through
which anyone can enter
property ownership details to
verify and validate any of the
property’s information for in-
volved parties. i}
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Burj Royale
goes on sale

maar Development

said, it is offering in-

vestors the last op-

portunity to invest in

a residential apart-
ment in Downtown Dubai,
the world’s most visited
lifestyle and retail destina-
tion, with the launch of
Burj Royale.

With unobstructed views
of the iconic Burj Khalifa
and The Dubai Fountain,
the new Burj Royale apart-
ments bring a vibrant
lifestyle choice for in-
vestors and residents,
who will be within walking
distance of The Dubai Mall
and Dubai Opera.

Effortless access to a
wide range of amenities is
the most appealing factor
of Burj Royale, designed
as an extension of the Old
Town neighbourhood with
several hotels including
Address Downtown, Vida
Downtown and Manzil
Downtown nearby. Resi-
dents also step out to
Sheikh Mohammed bin
Rashid Boulevard, a lively
destination featuring sev-
eral popular F&B outlets
and cafes.

The prices of premium
apartments in Downtown
Dubai are competitive
compared to similar devel-
opments in global cities,
making Burj Royale a
great investment opportu-
nity for international in-
vestors too. With
Downtown Dubai serving
as the must-visit destina-
tion renowned for its retail,
hospitality and lifestyle
choices, as well as ease of
access to the major busi-
ness destinations, Burj
Royale will meet the re-
quirements of profession-
als and tourists. i

maar Properties, de-
veloper of the world’s
tallest tower Burj Khal-
ifa, recorded a 28 per
cent growth in net
profits to Dh5.26 billion
($1.43 billion) during the first
nine months of 2018, com-
pared to the net profit of
Dh4.10 billion ($1.12 billion)
during the same period last
year, a company statement
said.

The developer recorded a
30 percent jump in revenue
to Dh17.39 billion ($4.73 bil-
lion) in the first nine months
of 2018, compared to
Dh13.35 billion ($3.63 billion)
during the same period in
2017, led by the robust
growth achieved by Emaar
Development, the UAE build-
to-sale property development
business majority owned by
Emaar, as well as the impres-
sive performance by Emaar
\VECH

Emaar’s shopping malls,
hospitality and leisure busi-
nesses recorded revenues of

Emaar 9m profitup
28% to Dh3.26 bn

Dh5.18 billion ($1.41 billion)
during the nine months of the
year, 17 per cent higher than
revenue of Dh4.44 billion
($1.21 billion) during the
same period last year, which
represents 30 per cent of the
total revenue.

Emaar’s international prop-
erty development operation
contributed Dh2.18 billion
($595 million) to the total rev-
enue during nine-month pe-
riod of the vyear, which
represents 13 per cent of the
total revenue.

Mohamed Alabbar, Chair-
man of Emaar Properties,
said: “We focus on continu-
ously evolving our busi-
nesses to meet the
aspirations of today’s cus-
tomers. By investing in digital
technology and by innovating
new lifestyle environments,
we are creating assets that
shape the future.”

Emaar Malls recorded rev-
enues of Dh3.23 billion ($880
million), during the first nine
months of 2018, 29 per cent

higher than the revenue for
the same period last year at
Dh2.5 billion ($681 million).
One of the largest mall oper-
ators in the world with a total
gross leasable area of 6.7
million square foot, Emaar
Malls assets have occupancy
levels of 93 per cent and wel-
comed 99 million visitors dur-
ing the first nine months of
2018.

Revenue from Emaar’s
hospitality, commercial leas-
ing and entertainment busi-
nesses was Dh1.95 billion
($532 million) during the first
nine months of 2018, similar
to the revenue of Dh1.94 bil-
lion (US$529 million) during
the same period in 2017.

Emaar is today ranked as
the world’'s largest property
company outside China.
Emaar is also among the top
10 brands in the Middle East
led by its strategic new devel-
opments, with its brand value
increasing by 39 per cent in
the past year. |
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Emaar Dev's 9m

maar Development

PJSC, the UAE build-

to-sell property devel-

opment business

majority-owned by
Emaar Properties, recorded
a 19 per cent growth in net
profit to Dh2.49 billion ($680
million) during the first nine
months (January to Septem-
ber) of 2018, compared to
the net profit of Dh2.1 billion
($573 million) during the
same period in 2017.

Total revenue for the first
nine months jumped 54 per-
cent to Dh10.03 billion ($2.73
billion), over the revenue of
Dh6.50 billion ($1.77 billion)
during the corresponding pe-
riod last year. The company
reported total sales worth
Dh10.03 billion ($2.73 billion)
during the first nine months
of 2018. Emaar Develop-
ment now has a total sales
backlog of Dh38.53 billion
($10.49 billion), which will be
recognised as revenue in the
next three to four years.

In the third quarter of 2018
(July to September), Emaar

Emaar Development’s
current order backlog value

D10 billion

Emaar Development’s 9
months sales in 2018

Dh2.49 billion

net profit recorded by Emaar
Development in 9 months

39,100

residences delivered by
Emaar Development

Development reported a net
profit of Dh682 million ($186
million) and revenue of
Dh3.04 billion ($828 million),
with a robust portfolio of proj-
ects nearing revenue recog-
nition milestones.

At its General Meeting,

held in October, Emaar De-
velopment announced the
distribution of Dh1.04 billion
($283.15 million), represent-
ing 26 per cent of the share
capital being 26 fils per
share, as special cash divi-

dend to the company’s
shareholders.
During the first nine

months of 2018, Emaar De-
velopment sold 4,150 resi-
dential units in Dubai, which
recorded positive investor re-
sponse, including from inter-
national buyers. Emaar
Development now has a
pipeline of eight residential
destinations in Dubai that
offer over 26,500 homes cur-
rently under development. To
date, the company has
handed over 35,100 resi-
dences in Dubai, with signifi-
cant deliveries due in coming
quarters.

Mohamed Alabbar, Chair-
man of Emaar Development
and Emaar Properties, said:
“The strong performance of
Emaar Development under-
lines the strength of Dubai’'s

property sector, driven by the
robust economic fundamen-
tals of the nation. Through
our lifestyle destinations, we
are offering world-class resi-
dential choices that stand out
for their design and build
quality. These developments
also serve as dynamic hubs,
with full-fledged amenities in-
cluding retail and hospitality,
which energise the economy
and create new jobs and
business opportunities.”

Emaar Development
marked the launch of several
exceptional residential desti-
nations in Dubai this year.
These include: The Grand, a
collection of apartments and
townhouses, in Dubai Creek
Harbour; Socio and Collec-
tive, innovative concepts for
co-living spaces, and Golf
Place in Dubai Hills Estate;
Beach Vista, Sunrise Bay
and Marina Vista in Emaar
Beachfront; and Grande in
Downtown Dubai.

Emaar Development is set
to welcome the first residents
next year in Dubai Creek
Harbour. It is also progress-
ing as per schedule on the
delivery of homes in Dubai
Hills Estate, Emaar South
and Downtown Dubai.

It is supporting investors
with innovative home financ-
ing. Through its partnership
with Dubai Islamic Bank, in-
vestors have the potential to
earn greater than 10 per cent
return on investment. Among
several benefits, customers
can benefit from extended
25-year financing, with zero
per cent financing cost for
the first five years.

Emaar’s projects are now
among the most sought-after
by high net worth individuals
with the global investors cov-
ering over 200 nationalities.
This has established Emaar
as the world’s largest prop-
erty company outside China,
with a brand value of over
$2.7 billion. W

Gulf Property 17



egal London, an
independent de-
veloper at the
forefront of Lon-

don’s  property
market, has today made
its grand debut into the
Middle East market with
the launch of its offices in
Dubai. The launch comes
as London’s luxury real
estate market is witness-
ing a surge in interest from
Middle Eastern investors.
Over the past five years,
around 12 percent of
Regal London sales were
buyers from the Middle
East region. According to
a recent report by PwC,

survey respondents con-
sidered London’s key at-
tributes to be
well-developed infrastruc-
ture, its connection to the
rest of the world, a well-

developed legal frame-
work and the breadth of
education for its popula-
tion. With the long estab-
lished interest of GCC
nationals in London as a
destination for travel,
leisure and investment,
the property developer
identified the need for an
office to reach its discern-
ing GCC clientele.
Located in Downtown
Dubai, the office provides
Regal London’s regional
clients with a closer look
into the company’s devel-
opments in London, show-
casing the quality of work
it delivers with intricate at-
tention to detail and im-
peccable craftsmanship.
Regal London is currently
celebrating its 20th an-
niversary having delivered
1,750 new homes in Lon-
don over two decades. i}

nion Properties, a

leading Dubai-
based property de-
veloper, has

recorded a net profit
of $39.7 million (Dh145.6 mil-
lion) in the first nine months
of 2018, compared to a net
loss of $626.7 million (Dh2.3
billion) for the same period in
2017.

The property management
and sales revenues in-
creased by 46 percent to
$30.6 million (Dh112.3 mil-
lion) during the first nine
months of 2018 compared to
$20.9 million (Dh76.7 million)
for the same period in 2017.

Other operating revenue
has also increased to $75.7
million (Dh277.9 million) dur-
ing the first nine months of
this year compared to $73.5
million (Dh269.8 million) for
the same period in 2017.

“The Board of Directors' of
Union Properties changed
company strategies aiming

AtA Glance
Dh617 million

Union Properties’s income in
the first nine months of 2018

D145 million

net profit recorded by Union
Properties in the first nine
months of 2018

Dh2.3 hillion

net loss recorded by Union
Properties in the first nine
months of 2017

to expand and increase rev-
enues and profits from finan-
cial investments, after facing
the loss last year. The
change in strategies re-
flected well on company fi-
nance and $39.7 million
(Dh145.6 million) profits

were achieved,” the devel-
oper said in a statement.

Meanwhile, gain on finan-
cial instruments increased by
375 percent to $1.5 million
(Dh5.7 million) in the first
nine months of this year
compared to $326,975
(Dh1.2 million) for the same
period of 2017.

Union Properties’ total in-
come grew 18 percent to
$168 million (Dh617 million)
in the first nine months of this
year compared to $142.8
million (Dh524 million) for the
corresponding period last
year. This income does not
include gains or losses on
revaluation of investment
properties.

In 2017, Union Properties
announced phase 2 master-
plan for Dubai Motor City.

Union Properties has 11
subsidiaries including facili-
ties ~management firm
Serveu and interior company
The Fitout. |lj
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dar Q3 income
up 8% to Dh1.5 hn

e

Alghadheer — Aldar’s affordable community between Dubai and Abu Dhabi, will drive sales in
the coming months

Idar Properties, Abu

Dhabi’s largest free-

hold property devel-

oper, reported an 8

percent year-on-
year increase in revenue to
Dh1.5 billion in the third quar-
ter of 2018 and steady year-
on-year gross profit of Dh581
million reflecting the strength
of its core business.

Aldar’s year to date devel-
opment sales of Dh1.5 billion
was well supported by sales
at Al Ghadeer, Mamsha Al
Saadiyat and West Yas.
Aldar reported net profit
Dh420 million.

The developer’s operating
income from recurring rev-
enue asset portfolio up 6 per-
cent on Q3 2017 to Dh381
million supported by recent
asset acquisitions while its
asset management repre-
sents 66 percent of the Q3
2018 gross profit.

Talal Al Dhiyebi, Chief Ex-
ecutive Officer, Aldar Proper-
ties commented:  “Our

financial results for the quar-
ter reflect the solid perform-
ance of our two core
businesses, with gross profit
steady year on year. Our
asset management business
maintained strong occu-
pancy in Q3, demonstrating
resilience. We continued to
uphold our reputation for de-
livery in our development
business, with customer han-
dovers at West Yas and Na-
reel Island.

“2018 has been a signifi-
cant year for Aldar, with a se-
ries of strategic milestones
announced which are further
strengthening our business
and expanding our focus to a
wider range of destinations
across Abu Dhabi, including
Saadiyat Island. Recent
Government initiatives in-
cluding the Dh50 billion
Ghadan 21 programme, leg-
islative changes encouraging
longer term residency and
ADNOC'’s Dh486 billion cap-
ital investment plans will ac-

celerate national develop-
ment and support sustain-
able long-term growth.”

In March, Aldar signed an
MoU with Emaar to develop
Dh30 billion of local and in-
ternational projects. Discus-
sions are ongoing to finalise
the terms of the partnership
and we look forward to pro-
viding further updates in
2019. In May, Aldar an-
nounced one of the largest
real estate acquisitions in the
UAE’s history, acquiring as-
sets worth Dh3.7 billion from
Abu Dhabi’s Tourism Devel-
opment & Investment Com-
pany (TDIC), which was
completed on 30 June.

The launch of Aldar Invest-
ments in September marked
the creation of the region’s
largest diversified real estate
investment company. Aldar
Investments is structured to
operate independently,
which enables it to raise cap-
ital separately and pursue its
own growth strategy. I}

StudioM
enters UAE
market

tudio M Arabian

Plaza, the first

Studio M in the

Middle East re-

gion and the first
property to be introduced
under the ‘M collection’
portfolio under Millennium
Hotels and Resorts in the
UAE, opened its doors on
1st December, 2018.

With a total inventory of
323 hotel rooms and serv-
iced apartments, the
three-star property is per-
fect for tech-savvy trav-
ellers and long-term
guests looking for a fusion
of function and comfort.
The property also features

two food and beverage

outlets, meeting room
spaces, a lap pool and fit-
ness centre.

The opening launch
marked Millennium Hotels
& Resorts MEA’s brand
growth by expanding into
the mid-market segment,
a highly in-demand hospi-
tality segment in the city.
Furthermore, Studio M
Arabian Plaza is also the
first venture of Hala Hos-
pitality Group, a part of the
Saeed and Mohammed Al
Naboodah Group, into the
hospitality industry.

Guests of Studio M Ara-
bian Plaza can also ex-
pect playful yet smart
touches in the rooms’ inte-
riors, featuring open-
wardrobe designs,
Instagram-worthy accent
walls and luxurious furni-
ture pieces from lItaly.

Each hotel floor is
splashed with a colour
theme which is comple-
mented by funky neon sig-
nage and life-sized
character statues. i
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Dh26 million

price of a luxury beachfront
villa at the Heart of Europe

Dh11.9 million

average price of a lagoon
villa at the Heart of Europe

4,000

luxury residential units will
be developed across six
islands at the Heart of
Europe

leindienst  Group,

the UAE’s largest

European property

developer and cre-

tor of The Heart of

Europe cluster of islands,

said, it has successfully sold

out all 32 contemporary villas

on Germany Island as sec-
ond homes.

It plays host to 15 contem-
porary beachfront and 17 la-
goon villas with each
enjoying tranquillity and pri-
vacy as well as unparalleled
waterfront views. Prices for
the former averaged Dh26.2
million while the latter off
plan price started at Dh11.5
million. This comes after
Kleindienst Group an-
nounced this summer that it
sold out all 10 luxurious Swe-
den Beach Palaces on Swe-
den Island, with proven
capital appreciation of over
200 percent.

Construction on Germany
Island started in early 2018
and handover is expected for
end of this year and con-
struction completion by Q2
2019. Since the villas are un-

Heart of Europe will soon start delivering luxury homes to buyers

Heart of Europe
sells 1,000 units

derway with bricks and mor-
tar available to see, it has
started to draw in the Euro-
pean investors who prefer to
see part-built/built units as
well as attractive forecasts
for return on investment be-
fore purchasing.

Josef Kleindienst, Founder
and Chairman of Kleindienst
Group said: “The successful
sell out of Germany Island’s
32 villas is further testament
to the growing demand for
freehold second homes in
Dubai. We have witnessed
strong interest from UAE,
GCC and now European in-
vestors in second homes on
The Heart of Europe, which
reinforces that Dubai is ready
both for this concept and a
new investment opportunity
with guaranteed returns. Out
of our 4,000 units that will be
available, we have now sold
over 1,000 units to a mix of
buyer nationalities and we
will bring more new investors

from Europe in Q4 this year
and beyond.

Our project is on track and
we recently increased the
number of workers to approx-
imatively 2,000. As we move
towards the handover of the
first homes at the Heart of
Europe very soon.”

Germany Island combines
superior craftsmanship and
smart technology with high
quality finish to create pure
perfection. Inspired by the
Bauhaus style, the design in-
terprets this with a contempo-
rary twist and sleek design
and innovative technology.
Germany Island will be con-
structed in the shape of a
horseshoe as a backdrop for
Germany’s inherent rich cul-
tural heritage intertwined with
modern concepts of sustain-
ability embedded in the
beautiful design and experi-
ence. The sense of a Maldi-
vian island concept will be
further enriched by a stun-

ning seascape created by ar-
tificial coral reefs built with
real coral fragmented and
nurtured at Kleindienst's own
coral nursery.

Each Germany Island Villa
will be powered by green en-
ergy and solar power. Land-
scaping in the style of the
Maldives with bended palm
trees and luscious vegetation
will not only delight the villa
owners and guests but will
also reduce the climate tem-
perature naturally by up to 4-
5 degrees in the same way
as on Sweden island.

From the finest, traditional
German food, fruits and bev-
erages to well-known and
niche festivals, Germany Is-
land will enliven residents
with high standards of luxury
lifestyle.

Kleindienst plans to start
handing over three islands,
Sweden, Germany and
Floating Seahorses at St Pe-
tersburg Island.
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luewaters, home to

the world's largest

observation wheel

Ain Dubai, has re-

cently opened its
doors to public.

Bluewaters features sev-
eral courtyards, intimate
pedestrian spaces and sce-
nic walkways that boast a
green and lush landscape.
Central and Sunset Avenues
gently separate the three
zones, while North and South
Walks allow pedestrians to
stand at the water’s edge and
gaze out at the sea, or the

city beyond.
Meraas, developer of the
project, said, “Since Ain

Dubai, the world’s largest ob-
servation wheel, first made
its appearance off the coast
of Dubai Marina, it has cap-
tured the imagination of the
city.

Making its presence felt,
this new landmark-in-the-
making has drawn attention
to Bluewaters, the island des-
tination that has opened its
doors to visitors.

“Channelling a distinct vibe
that blends island calm with
urban buzz, Bluewaters
boasts residential, hospitality
and lifestyle and leisure and
entertainment spaces set to
offer new vantage points and
a stunning addition to Dubai’s
skyline.”

Connecting it to the main-
land is a sophisticated net-
work of roads, including a
direct link to Sheikh Zayed
Road, pedestrian access
from the Beach opposite JBR
and water transport.

The Wharf, Bluewaters’
lifestyle retail area set
against the backdrop of Ain
Dubai, will have 132 retail
and dining outlets. Walkways
crisscross  the  district,
shaded by trees, palms and
visually striking light features.

Food and beverage at The
Wharf range from licensed
fine-dining concepts at the
waterfront to quirky eateries,
and an eclectic mix of cafés,
restaurants and intimate
bistros that serve a wide
range of global cuisines.

More concepts and stores
will be opening gradually
over the coming couple of
months.

Central Avenue borders the
landside of The Wharf, while
North Walk and Wharf Av-
enue edge the waterfront, cir-
cling Ain Dubai Plaza
beneath the observation
wheel. A 265-metre pedes-
trian bridge,

The Wharf Link, connects
this area to The Beach on the
coast of mainland Dubai.
Bluewaters Wharf Station will
serve as a dock for water
transport. It also boasts over
2,000 parking bays, spanning
basement and podium levels.

Bluewaters  Residences
comprises 10 elegant mid-
rise towers featuring 698
apartments, four penthouses
and 17 townhouses, set over
a podium that offers stunning
views of the sea or Ain Dubai.
With the initial wave of han-
dovers set for December
2018, the island should wel-
come its first residents by Q1
2019.

Phase Il of
Yard gets
underway

eraas, a public
sector master
developer of
communities,
said, it has
started the third phase of
The Yard that is set to add
a host of exciting new in-
door and outdoor attrac-
tions at Al Khawaneegj
neighbourhood.

With the 200,000 square
foot expansion expected
to be complete by the
fourth quarter of 2019, the
new lifestyle attractions
will complete the offerings
at The Yard and transform
it into a social hub where
families and friends can

shop, dine, hang out, en-
tertain and have fun.
The Yard draws inspira-

tion from the collective
nostalgia for the rustic, as
well as the locality’s strong
links to agriculture. In ad-
dition to featuring farming
materials and other rural
elements throughout the
space, an 18-metre-tall
windmill, and street arts all
add to the charm quotient
of this singular destination.

The destination com-
prises Last Exit D89 Al
Khawaneej, the food truck
park launched in 2017, as
well as a picturesque
350,000-square-foot ex-
tension that consists of a
courtyard known affection-
ately as The Barn. In addi-
tion to a bakery and
restaurants and a selec-
tion of shops, the destina-
tion features a lake, in
addition to shaded walking
trails and landscaped pic-
nic areas. The Yard will
encompass 2.8 million
square feet once it is com-

pleted. |l
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Amanat
makes Dh24.3
million profit

manat Holdings,

the GCC’s largest

healthcare and

education invest-

ment company,
reported a net profit of
Dh24.3 million for the 9
months ending 30 Sep-
tember 2018.

This includes the full
consolidation of the recent
majority stakes acquired in
two high-quality assets,
100 percent of Middlesex
University Dubai and a
69.36 percent holding in
Royal Hospital for Women
in Bahrain, in line with
Amanat’s strategy.

Income from existing as-
sociates grew strongly to
Dh37.1 million, a remark-
able increase of 58 per-
cent compared to the first
nine months of 2017. This
performance is testament
to the strength of the un-
derlying assets Amanat
has invested in since its
inception, as well as the
success of its collabora-
tive approach to its invest-
ments. Shareholder equity
stood at Dh2.53 billion as
at 30 September 2018
demonstrating the early
positive impact of the ac-
celerated capital deploy-
ment over the past year.
Furthermore, Amanat’s
corporate expenses re-
mained stable year-on-
year, despite the
considerable growth in the
business and deployment.

“Middlesex University
Dubai is a profitable and
flourishing business gen-
erating in excess of Dh130
million in revenue and a
profit margin of c. 25 per-
cent a year,” the company
said in a statement. i

merald Palace
Kempinski Dubai, a
jewel in Dubai’s crown
and one of the fines
piece of architectural
landmarks that is akin to a
real palace, opened its doors
to guests on 29 November
2018.

Set within 100,000 square
metres, the Palace lies on
the West Crescent of Palm
Jumeirah, the world’s largest
man-made island and archi-
pelago. Its privileged location
boasts panoramic sea views
and vistas of Dubai’s iconic
skyline offering a tranquil and
private escape, just a short
drive away from the city’s vi-
brant attractions. Inspired by
the palaces of 18th century
Europe, guests can expect
discreet service, refined din-
ing and artfully curated expe-
riences catering to the
privileged few, setting a new
precedent in a city synony-
mous with pioneering hospi-

tality.

"This beach front, palatial
resort property confirms our
commitment to serving to the
top segment of a growing lux-
ury hospitality market. We re-
main committed to the vision
of Dubai as one of the most
innovative tourism destina-
tions in the Middle East,”
says Henk Meyknecht, Chief
Operating Officer — Middle
East and Africa Kempinski
Hotels.

Rising above the cobalt
blue waters of the Arabian
Gulf, and flanked by a 500
metres of private white sand
beach, the Palace is a regal
landmark offering 391 luxuri-
ous rooms, suites and villas.
During their stay, guests will
have remarkable facilities at
their disposal, with eight ex-
quisite restaurants and the
largest private cinema on
Palm Jumeirah.

Combining grandeur and
opulence, the extraordinary

permeates throughout Emer-
ald Palace Kempinski Dubai.
Every aspect is designed to
perfection from the 6,400
chandeliers that dazzle
around every corner, hand-
painted 24-carat gold leaf de-
tailing with  handcrafted
motifs, classical friezes and a
jewel-toned colour palate
adding to the sublime ambi-
ence.

Highly skilled craftsmen
have utilised the finest mate-
rials handpicked from lItaly,
France and across Europe.
From the grand atrium that
features a striking chandelier
made from 40,000 Swarovski
crystals, to an ornate ball-
room accented with damask
silk tapestries, and the Bllith-
ner Supreme Edition Louis
XIV grand piano in the spec-
tacular Bluthner Hall, every
detail has been custom-de-
signed to deliver authenticity
and uncompromising Euro-

pean style. i
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& sustainabie city

Aljada will be a smart city with sustainable and energy-efficiency systems built-in to the city

harjah-based master
property developer
Arada has an-
nounced plans to
create one of the
UAE’s smartest cities at Al-
jada, the progressive urban
megaproject located in the
heart of Sharjah.

Among the innovations to
be introduced at the 24 mil-
lion square foot development
are a Sustainability Lane for
electric vehicles, smart park-
ing, smart solar-powered
lighting and ‘circular’ offices.
The aim of these initiatives
will be to provide residents,
workers and visitors to the
destination with technology
that adds value, improves
quality of life, saves money
and also supports the envi-
ronment.

In the early stages of the Al-
jada Smart City project,
Arada’s development team
will focus on five key areas:
mobility, utilities, telecommu-
nications, the ‘circular econ-
omy’, and waste

management. All these areas
will be supported by ultra-se-
cure, high-end digital infra-
structure that will be
managed centrally within the
community.

Arada is currently in nego-
tiations with several multina-
tional companies  with
extensive experience in
smart technology and will be
announcing new partner-
ships in the coming months.

In the mobility sphere, Al-
jada will contain a number of
smart technology solutions,
including: a traffic manage-
ment system that allows for
congestion-free  movement
around the city; a smart park-
ing app that will allow resi-
dents and visitors to reserve
spaces at key destinations
within the city such as Al-
jada’s Central Hub; and pub-
lic and private charging
stations for electric cars.

The Sustainability Lane
will be reserved for the use of
Aljada’s internal public trans-
port network of environmen-

tally friendly buses. Use of
these ‘hop-on hop-off’ buses
will be free of charge for res-
idents and visitors, allowing
them to easily navigate their
way through the city, and
gain easy access to the two
main retail boulevards, each
2.2 kilometres long. This net-
work will be serviced by a se-
ries of smart bus stops,
which will provide real-time
information about the calen-
dar of events happening in
the city.

With regard to utilities,
Arada will implement smart
solar solutions across public
spaces, and in particular in
the Central Hub, the leisure
and entertainment district in
the heart of the project. The
developer is aiming to ensure
that the lighting requirements
for this area of Aljada is en-
tirely powered by renewable
energy. In addition, smart
street lighting will provide sig-
nificant cost savings, as well
as reducing carbon emis-
sions. i

DSI gets
Dh600m MEP
contract for
Reem Mall

rake and Scull In-
ternational (DSI),
a regional market
leader in engi-
neering and con-
struction services, has
announced that it has
been appointed as the
mechanical, electrical and
plumbing contractor for
the Reem Mall project, a
new 2.8 million square
feet lifestyle, retail and en-
tertainment destination, lo-
cated in Abu Dhabi’s
prestigious Reem Island.
The company has been
awarded a Dh600 million
contract to execute the
mechanical, electrical and
plumbing (MEP) works of
the project under a joint
venture agreement with
Itinera-Ghantoot (the Main
JV of the project).
Located in the heart of
Reem lIsland, Reem Mall
will  host around 450
stores, featuring 85 food
and beverage outlets and
various family-friendly en-
tertainment attractions, in-
cluding Snow Park Abu
Dhabi by Maijid Al Futtaim.
The project is being de-
veloped by Al Farwaniya
Property Developments, a
partnership between
Agility, its affiliate United
Projects for Aviation Serv-
ices Company, and the
National Real Estate
Company.
Itinera-Ghantoot JV, a
joint venture between Itin-
era, one of ltaly’s largest
construction companies,
and Ghantoot, one of
UAE'’s leading builders is
the lead contractor of the

project. [
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Thanay
construction
on track

bu Dhabi devel-
oper Imkan said it
has made
progress on its in-
tegrated residen-
tial project, Thanaya,
located in Abu Dhabi’s vi-
brant Al Muntazah area.

Earlier this year, Imkan
appointed Shapoorji Pal-
lonji Mideast as the main
contractor, local architec-
tural design company UNii
Engineering Consultancy
as the lead consultant,
and global design and
consultancy firm Arcadis
as the cost consultant for
the project. Construction
works are well underway,
with 75 percent of the
shoring completed. The
for-lease-only building is
scheduled for handover in
the fourth quarter of 2019.

The residential develop-
ment will comprise two
basement car park levels,
multi-use retail and food
and beverage space and a
pharmacy on the ground
level, a community clinic
on the mezzanine level,
and 84 spacious, fully fur-
nished apartments rang-
ing from studios to
two-bedroom units across
six levels.

Thanaya features be-
spoke rooftop amenities,
including a jogging track
and other outdoor recre-
ational zones.

Inspired by the tradi-
tional mashrabiya — Al
Thanaya’s ever-changing
facade, apart from aes-
thetic appeal, will ensure
privacy, exclusivity, per-
sonalisation and customi-
sation for its residents with
the advanced shading

system. [l

mkan, an Abu Dhabi-
based property devel-
oper, announced
significant progress on
the construction of
Nudra, a luxury development
of 37 villas on Saadiyat Is-
land in Abu Dhabi that broke
ground earlier this year.

Located in Saadiyat’s Cul-
tural District, the develop-
ment is already over 20
percent complete and is well
on track for a timely han-
dover in July 2019.

Earlier this year, Imkan
awarded construction con-
tract for Nudra to the joint-
venture of Wates and
Eastern. While Wates is a
renowned UK company that
has executed highly skilled
restoration works on Buck-
ingham Palace and locally on
Qasr Al Hosn, UAE-based
construction and civil engi-
neering firm Eastern brings to
the table four decades of ex-
perience in the local market.

Moreover, award winning ar-
chitect Meisa Batayneh
Maani, Founder and Principal
Architect at Maisam Archi-
tects and Engineers, is chief
designer of the development.

The meticulously-planned
26,000 square feet develop-
ment plots along the beach-
front are currently being
graded and hoarded, ready
for handover before year-
end. Site offices are well-es-
tablished and the first stage
foundation work, including
the bulk excavation, dewater-
ing and the installation of
over 1,500 piles, has been
successfully completed. Fur-
thermore, 11 out of the 32
villa basements are ready
and five of the ground floor
slabs already cast, with the
remainder set to follow in
quick succession.

Imkan has also reported
that the Jerusalem Lime-
stone, which is to clad the ex-
ternal elevations, has been

quarried and is now being cut
and finished, with the first
batch due to arrive at the site
later this month.

The building structures are
already starting to rise above
ground level, giving pur-
chasers an increasing sense
of the scale of these luxuri-
ous villas. The ‘shell and
core’ finish will enable pur-
chasers to fully customize
their interiors.

The construction of the hill-
side retaining wall at the rear
of the project is also now
complete. This structure is
designed to support the gen-
tle rising hill that is located
approximately six meters
above the entrance level,
providing villas at the rear
with magnificent views of
both the Arabian Sea and the
Louvre Abu Dhabi.

Formation of the beach is
also progressing well with
completion forecast for Feb-
ruary 2019. |l
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Al Ghurair Properties is developing 58 projects involving 8,000 apartments

| Ghurair Properties,

the real estate devel-

opment arm of Al

Ghurair Investment,

aid, 4 new residen-

tial projects in Deira are noe

ready for delivery, as part of

its Dh5 billion — 58 building
project.

Located in the heart of
Deira, the integral symbol
that is central to the city’s his-
tory and identity, the 4 new
projects will cater to a cul-
tural experience, offering 236
residential units, with 93 one-
bedroom apartments, 107
two-bedroom apartments in
addition to 36 three-bedroom
apartments. These living
spaces are designed to re-
ward a balanced way of life.

Sultan Al Ghurair, CEO of
Al Ghurair Properties com-
mented: “Al Ghurair Proper-
ties enjoys a long standing
experience in the UAE, and
an insightful understanding
of the real estate industry.

With our projects, we con-
tinue to relentlessly deliver
world-class developments
that support the UAE Vision
2021

With convenience and con-

nectivity at heart, the new
projects create vibrant
places that residents can call
home, with amenities that
bring convenience to their
lifestyle, including swimming
pools, health clubs and
maintenance services, all
while connecting them to the
main leisure and business
hubs in the city.

The news comes to further
underscore the company’s
commitment to plan, develop
and manage a diversified
real estate portfolio that re-
sponds to the UAE residents’
needs. Al Ghurair Properties
earlier announced the devel-
opment of Dh5 billion ($1.36
billion) worth of projects in
Dubai that include 58 build-
ings with 8,000 residential
units and 350,000 square
feet of retail units, are a tes-
tament of the company’s vi-
sion to enhance the property
offering in the city, with full
completion by Q4 2020. i}

Waterbay to
get Gavalli
flavour

in Fageeh Real

Estate Invest-

ment Company

has signed a

partnership
agreement with Italian lux-
ury fashion house Roberto
Cavalli, which will exclu-
sively design the interiors
of the Eastern Tower at
the Waterbay project in
Bahrain Bay.

The project’'s target
completion date is for the
2nd quarter of 2019, and
delivery date is set for 4th
quarter of 2019. Roberto
Cavalli Group will create
customised interiors

where the company’s lat-

est home collection will
contribute to deliver a full,
rich experience in the
brand’s signature luxuri-
ous world.

Bin Fageeh is the first
real estate developer in
the Kingdom of Bahrain to
collaborate with an inter-
national fashion brand.
Waterbay Residence by
Roberto Cavalli will be the
upcoming luxury develop-
ment located at Bahrain
Bay. It will feature signa-
ture ltalian interiors de-
signed by the Roberto
Cavalli brand, which will
create glamorous and
modern spaces to enjoy a
luxurious lifestyle.

Launched in 2018, the
Waterbay project, which
will be developed in part-
nership with Paramount
Hotels and Resorts, in-
cludes the Waterbay Mid-
dle, the Eastern Tower
Waterbay Residence by
Roberto Cavalli and the
Western Tower, named
Paramount Residences
Bahrain. |l

Gulf Property 25



Binghattito
deliver West
inJan2019

inghatti Develop-
ers said, the con-
struction of
Binghatti West is
being processed
at an accelerated pace,
which will allow the com-
pany to deliver its project
by end of January 2019.

The basement, ground,
and six residential floors of
the 6-storey building have
already been completed,
and at this pace, the com-
pany will ensure that the
project will be delivered on
time.

Located at the heart of
the Dubai Land Residen-
tial Complex community
and spread over a con-
struction area of 123,247
square feet, Binghatti
West comprises 47 resi-
dential units, including 35
one-bedroom and 12 two-
bedroom apartments.

Binghatti West features
a plethora of lifestyle
amenities including a heat
monitored swimming pool,
a health club, a children’s
play area, and a public ter-
race for residents to enjoy.

Muhammad BinGhatti,
CEO, said: "We have
reached a business model
that suits all customer
segments, including in-
vestors.”

Binghatti West is
amongst a number of proj-
ects that are currently
being developed by Bing-
hatti Developers including
Millennium Binghatti Resi-
dences, Binghatti Stars,
Binghatti East, Binghatti
Sapphires, Binghatti Crys-
tals, Binghatti Platinum
with a total of 1772 units
being currently developed
in Dubai. |

ubai-based Bing-
hatti  Developers
said, it has com-

pleted the construc-
tion works of
Binghatti Crystals in Dubai
Silicon Oasis.

Located just off sheikh Mo-
hammed Bin Zayed road,
Binghatti Crystals is a 12-
floor building that highlights
Binghatti Developers’ signa-
ture design. The building
comprises a total of 219 res-
idential units including 159
studios, 8 one-bedroom, and
48 two-bedroom apartments,
in addition to 4 two-bedroom
duplexes. Containing a
154,785 square feet leasable
area, the property offers
many modern lifestyle
amenities including a heat-
monitored swimming pool,
health club, prayer hall, chil-
dren’s play area, public ter-
race, two floors of covered
parking, a multipurpose hall,
and an owner’s office.

] ‘_h
rﬂa?w for delivery

Binghatti Crystals is lo-
cated in the master planned
Smart City of Dubai Silicon
QOasis. The building is cen-
tred within walking distance
of both the cutting-edge Sili-
con Park Development, the
Dubai Silicon Oasis Author-
ity’s flagship mixed-use com-
munity development, and the
upcoming Silicon Oasis Mall
development. The Silicon
Mall development will feature
a LuLu Hypermarket, as well
as a cinema, and numerous

dining and shopping destina-
tions.
Muhammad BinGhatti,

CEO of Binghatti Holding
said: “We are happy to have
completed Binghatti Crystals
in Dubai Silicon Oasis. The
project is a testament to our
commitment to iconicity of
buildings, high-quality, and
timely delivery. Binghatti
Crystals is a project located
in Dubai Silicon Oasis, which
is an area that has proven to

T
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be excellent for both end
users and investors seeking
long term rental returns.”

Binghatti Developers is
seeking to redefine the
norms of the real estate in-
dustry by delivering reason-
ably priced high-quality
projects in a timely manner.
Binghatti Developers, the de-
velopment arm of Binghatti
Holding, operates throughout
the UAE with an investment
value constituting Dh3.5 bil-
lion across a portfolio ex-
ceeding 40 projects,
including its strategic part-
nership with Millennium Ho-
tels and Resorts.

The company currently op-
erates in Business Bay,
Dubai Silicon Oasis, Al
Jaddaf, Dubai Marina,
Jumeirah Village Circle,
Liwan, and Dubai Land Res-
idence Complex, in addition
to a commercial project in
Dubai covering an area of 1
million square feet. i
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ENBD REIT secures

mirates NBD Real Es-
tate Investment Trust
(ENBD REIT), the
Shari'a compliant real
estate investment trust
managed by Emirates NBD
Asset Management Limited,
has confirmed a $75 million
(Dh275 million) Murabaha fi-
nance facility with Standard
Chartered Bank for a term of
three years with an accordion
option to upsize the facility to
$100 million.

The new facility will support
the REIT’s focus on portfolio
diversification through further
acquisitions, to maximise in-
come returns and mitigate
risk. The Shari’'a compliant
facility is in two tranches.
Tranche A ($45 million at total
drawdown) will partially repay
ENBD REIT’s existing debt,
following oversight approval,
thereby delivering a material
benefit to the REIT’s finance
cost. Utilisation of Tranche A
will not affect the Loan-to-

ﬁ

Value (LTV) ratio of 38 per-
cent and results in a reduc-
tion in profit costs that better
aligns with ENBD REIT’s in-
vestment strategy and target
returns. Tranche B, of $30
million, will be available to
support potential acquisitions
and will increase LTV to 42
percent. The facility has a
bullet payment at maturity.
ENBD REIT’s property port-
folio value stands at $459
million as at 30th September
2018, with diverse holdings
totalling 11 properties across
office, residential and alterna-
tive real estate sectors.
Gross yield on the portfolio
held steady on the full year
period ended 31st March
2018, at 8.3 per cent, follow-
ing successful efforts to lease
units in the office and resi-
dential portfolio. Funds from
operations for the 6-month
period were $6.9 million, up
42 percent on H12017/2018.
Occupancy across the portfo-

0%
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lio remains strong at 90 per-
cent. It has a property portfo-
lio value of $463 million and
net asset value of $289 mil-
lion.

Anthony Taylor, Head of
Real Estate at Emirates NBD
Asset Management, said:
“The facility that we have se-
cured with Standard Char-
tered Bank will support our
core objective of delivering
value and income to in-
vestors, by enabling us to
complete strategic acquisi-
tions that boost the diversity
and size of our portfolio, as
well as reducing our cost of fi-
nancing.”

ENBD REIT, which has
been listed on Nasdaq Dubai
since March 2017, offers in-
vestors access to Dubai’s in-
stitutional real estate market.
Over the past 24 months the
fund has invested $150 mil-
lion in properties across alter-
native and office asset
classes. [l

Staybridge
Suitesto
debutin
H [1
Kuwait in 22
nterContinental Ho-
tels Group (IHG), one
of the world’s leading
hotel companies, has
signed a manage-
ment agreement with Al
Arabiya Real Estate Com-
pany, owned by the lead-
ing Kuwaiti conglomerate,
the Bukhamseen Group to
debut Staybridge Suites in
Kuwait, with the develop-
ment of Staybridge Suites
Kuwait Salmiya.

The new hotel is due to
open in January 2022 and
will add to IHG’s growing
portfolio in the Middle
East.

Located in Salmiya,
close to the commercial
and upscale residential
blocks beside the Persian
Gulf coastline, the 120-
keys Staybridge Suites
Kuwait Salmiya will offer
long-stay guests a choice
of one-bedroom and two-
bedroom suites.

The modern serviced
apartments will be stylishly
designed and furnished,
featuring separate living
and working areas, fully
equipped kitchens, enter-
tainment systems and free
WiFi. Guests staying at
the hotel will have access
to business areas, as well
as tourist attractions such
as the Marine Museum,
Shaab Leisure Centre
Park and a variety of
shopping malls.

Staybridge Suites
Salmiya will offer facilities
such as a fitness centre so
guests can maintain their
exercise regimen and a
swimming pool for a dip
after a long day. [}
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Al Shayato
bring brands
atAl Maryah
Central Mall

ulf Related, to-

gether with lead-

ing international

franchise opera-

tor Alshaya
Group, have announced
the leasing of nearly 40
units, reinforcing Al
Maryah Central’s status as
the new ‘go-to’ mall and a
market leader that will
transform Abu Dhabi’s
lifestyle, dining and shop-
ping experience.

The important partner-
ship brings much antici-
pated flagship stores for
Debenhams, H&M,
and Victoria’s Secret to Al
Maryah Central, together
with  popular  beauty
brands including Charlotte
Tilbury, MAC and NYX,
creating a vibrant fashion
and retail collection for the
city’s discerning shoppers.

Residents in the capital
will be able to relax at sev-
eral of Alshaya’s restau-
rants including Bouchon
Bakery, Blaze Pizza, The
Cheesecake Factory, P.F.
Chang’s and Texas Road-
house. Alshaya will also
bring family and contem-
porary homeware brands
Mothercare, Pottery Barn
and West EIm to Al
Maryah Central. Alshaya’s
range of brands will join
other international brands
including a 35,000 square
feet Zara, Massimo Dutti,
All Saints, and Lululemon,
creating a complete mix of
family-friendly retail and
entertainment, such as the
21-screen VOX cinema
with IMAX, together with
The Galleria’s luxury and
dining offering. Il

RAK tourism up 11.2%
in 9 months of 2018

Hotels and serviced apartments in Ras Al Khaimah served 795,000 tourists in the first nine
months of 2018, the government’s tourism promotion body said

Imost 795,000
tourists stayed in
hotels and serviced
apartments in Ras Al
Khaimah from Janu-
ary to September 2018 gen-
erating a total of 2.53 million
guest nights.

Ras Al Khaimah Tourism
Development Authority
(RAKTDA), the government
body that develops the emi-
rate’s tourism infrastructure
and initiates its domestic and
overseas promotions, re-
ported growth of 11.2 per
cent in international guests in
the first nine months of the
year compared to the same
period in 2017.

Double digit growth from
international markets was led
by Germany as the single
largest source market with
64,372 visitors, up 4.1 per
centon Q1-3 2017. This was
followed by Russia, with
57,117 visitors — up a signifi-
cant 36.5 per cent on the
same period in the previous
year. The third largest source

market was the UK, with
45,496 visitors, up 10.1 per
cent; India was in fourth po-
sition with 44,734 visitors, up
16.1 per cent; and rounding
out the top five was Kaza-
khstan with 21,966 visitors,
up 26.9 per cent.

In terms of market growth,
Norway saw the largest per-
centage increase in visitors,
up 41.5 per cent on the first
three quarters of 2017, with
Nordic neighbours Sweden
and Denmark also showing
increased interest in the emi-
rate, with guest numbers up
27.7 per cent and 19.3 per
cent respectively.

Ras Al Khaimah'’s tourism
indices were up across the
board - with visitor satisfac-
tion at 94 per cent, above tar-
gets of 90 per cent, and
average length of stay at
3.19 days. The emirate
recorded regional success,
with the second highest rev-
enue per available room
(RevPAR) at Dh402.2
(US$109.6), the third highest

Daily Room Rate (ADR) at
Dh581.6 (US$158.5) and a
steady average occupancy
rate for the first 9 months of
the year at 69.1 per cent.
Ras Al Khaimah has identi-
fied supply of new hotel
rooms as a major focus to
support the increasing popu-
larity of the destination with
international and domestic
tourists. The emirate is
preparing to add 5,000
rooms to the 6,500 currently
available with the confirmed
introduction of major global
brands including Marriott,
Movenpick, Sheraton, Anan-
tara, Rezidor, Intercontinen-
tal, Hampton by Hilton over
the next three years. So far
in 2018, RAKTDA hosted
237 travel agents from 18
countries. It also participated
in nine exhibitions across six
countries, reaching out to
over 300 travel agents world-
wide. It also facilitated road-
shows in 69 cities in 20
countries, engaging with
7,419 travel members. [l
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amac Properties an-
nounced the com-
pletion of the raft
foundation for tower
C of Aykon City — $2
billion luxury mixed-use proj-
ect — its 4 million square feet
development centrally lo-
cated between Sheikh Zayed
Road and the Dubai Water
Canal.

The setting of the founda-
tion slab, the second one at
the development, saw over
288,600 cubic feet of con-
crete poured within a 30-hour
period, and requiring more
than 1,500 metric tons of
steel.

“The foundation work pre-
sented a complex challenge
for the project management
team as the site is in the mid-
dle of a busy metropolitan.”
said Niall McLoughlin, Senior
Vice President at Damac
Properties. “To ensure that
the setting of the raft did not
disturb the flow of traffic in
the area, the team orches-
trated the job across several
shifts, ensuring to complete

the feat within 30 hours.”

In adherence to best stan-
dards, the slab required con-
crete to be poured in a
temperature-controlled envi-
ronment. With the successful
completion of the foundation,
construction can now begin
on the main columns and
core walls, accelerating the
pace at which the tower will
rise to complement the exist-
ing skyline.

Slated for completion in
2021, the multi-tower Aykon
City community, consists of
residences, serviced apart-
ments, a hotel and office
spaces. It also offers stun-
ning views of Dubai Water
Canal, rated as one of the top
attractions in the city. The
promenade of Dubai Canal is
the ideal place for residents
and visitors to relax, and in-
dulge in world-class experi-
ences, owing to the scenic
pedestrian tracks, waterways
and bridges, as well as
restaurants and stores that
dot the area.

In  September, Damac

Properties awarded a Dh512
million ($139 million) con-
struction contract to China
State Construction Engineer-
ing Corporation to build tower
C of Aykon City.

Tower C, known as The
Residence, will have a total
built up area of nearly 1.8 mil-
lion square feet. It will feature
studio, one, two and three-
bedroom apartments and
The Club, a residents-only
entertainment space.

The 62-floor tower is made
up of two basements, a
ground and ten podium lev-
els, 48 residential floors and
a rooftop. Tower A of the will
be the Aykon hotel and resi-
dences tower, which offers
elegant service and exclusiv-
ity with every detail.

Tower B will be operated by
Damac Maison and host-ser-
viced hotel residences in 63
floors. Comprising 964 serv-
iced apartments and 324
hotel units, it will be the first
of its kind to allow investors
own a hotel room and receive
higher rental returns. i

FEWA and
Honeywell to
drive green
development

he Federal Elec-

tricity & Water Au-

thority (FEWA)
signed a Memo-
randum of Under-
standing with Honeywell,
a global leader in Indus-
trial Internet of Things
technologies for buildings,
to drive sustainable devel-
opment and green econ-
omy initiatives in the
UAE’s Northern Emirates.
The collaboration details
FEWA's focus on driving
significant energy savings
of between 10 and 30 per-
cent across a range of
buildings

public sector
through energy efficient
technologies and to im-
prove the standards of liv-

ing and achieve
sustainable growth.

Under the agreement,
the organisations will de-
termine a Proof of Value,
focusing particularly on
Honeywell’s next-genera-
tion solutions that enable
significant energy savings
and adhere to sustainable
environmental guidelines.

The partnership will sup-
port the goals of the UAE
Energy Strategy 2050,
the first unified energy
strategy in the country.
The strategy aims to in-
crease the contribution of
clean energy in the total
energy mix from 25 per-
cent to 50 percent by 2050
and reduce carbon foot-
print of power generation
by 70 percent, thus saving
Dh700 billion by 2050. It
also seeks to increase
consumption efficiency of
individuals and corporates
by 40 percent. i
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CHRISTINE LAGARDE
Managing Director
International Monetary Fund

hange is the only
constant, wrote the
ancient Greek
philosopher, Hera-
clitus of Ephesus.
And yet change can ap-
pear daunting, destabilising,
even threatening. This is es-
pecially true for technological
change, which disrupts our
habits, jobs, and social inter-
actions. The key is to har-
ness the benefits while
managing the risks.
Let me begin with the big
issue on the table today —

the changing nature of
money.
When commerce was

local, centered around the
town square, money in the
form of tokens — metal coins
— was sufficient. And it was
efficient. The exchange of
coins from one hand to an-
other settled transactions. So
long as the coins were valid
— determined by glancing,
scratching, or even biting into
them — it did not matter
which hands held them.

But as commerce moved
to ships and covered in-
creasingly greater distances,
carrying coins became ex-
pensive, risky, and cumber-

some.

Chinese paper money —
introduced in the 9th century
— helped, but not enough.
Innovation produced bills of
exchange — pieces of paper
allowing merchants with a
bank account in their home
city to draw money from a
bank at their destination.

The Arabs called these
Sakks, the origin of our word
“check” today. These checks,
and the banks that went
along with them, spread
around the world, spear-
headed by the Italian
bankers and merchants of
the Renaissance. Other ex-
amples are the Chinese
Shansi and Indian Hundi
bills. Suddenly, it mattered
whom you dealt with. Trust
became essential — and the
state became the guarantor
of that trust, by offering lig-
uidity backstops, and super-
vision.

Why is this brief tour of his-
tory relevant? Because the
fintech revolution questions
the two forms of money we
just discussed — coins and
commercial bank deposits.
And it questions the role of
the state in providing money.

We are at a historic turning
point. You — young and bold
entrepreneurs — are not just
inventing services; you are
potentially reinventing his-
tory. And we are all in the
process of adapting.

A new wind is blowing, that
of digitalisation. In this new
world, we meet anywhere,
any time. The town square is
back — virtually, on our
smartphones. We exchange
information, services, even
emojis, instantly... peer to
peer, person to person.

We float through a world of
information, where data is
the “new gold” — despite
growing concerns over pri-
vacy, and cyber-security. A
world in which millennials are
reinventing how our econ-
omy works, phone in hand.

And this is key: money it-
self is changing. We expect it
to become more convenient
and user-friendly, perhaps
even less serious-looking.

We expect it to be inte-
grated with social media,
readily available for online
and person-to-person use,
including micro-payments.
And of course, we expect it
to be cheap and safe, pro-
tected against criminals and
prying eyes.

What role will remain for
cash in this digital world? Al-
ready signs in store windows
read ‘cash not accepted’. In
various countries, demand
for cash is decreasing. And
in ten, twenty, thirty years,
who will still be exchanging
pieces of paper?

Bank deposits too are feel-
ing pressure from new forms
of money. Think of the new
specialised payment
providers that offer e-money
— from AliPay and WeChat
in China, to PayTM in India,
to M-Pesa in Kenya. These
forms of money are designed
with the digital economy in
mind. They respond to what
people demand, and what
the economy requires.

Even cryptocurrencies
such as Bitcoin, Ethereum,
and Ripple are vying for a
spot in the cashless world,
constantly reinventing them-
selves in the hope of offering
more stable value, and
quicker, cheaper settlement.

Let me now turn to my sec-
ond issue: the role of the
state — of central banks —
in this new monetary land-
scape.

Some suggest the state
should back down. Providers
of e-money argue that they
are less risky than banks, be-
cause they do not lend
money. Instead, they hold
client funds in custodian ac-
counts, and simply settle
payments within their net-
works. For their part, cryp-
tocurrencies seek to anchor
trust in technology. So long
as they are transparent —
and if you are tech savvy —
you might trust their services.

Still, | am not entirely con-
vinced. Proper regulation of
these entities will remain a
pillar of trust. Should we go
further? Beyond regulation,
should the state remain an
active player in the market
for money?

Let me be more specific:
should central banks issue a
new digital form of money? A
state-backed token, or per-
haps an account held directly
at the central bank, available
to people and firms for retail
payments?

True, your deposits in com-
mercial banks are already
digital. But a digital currency
would be a liability of the
state, like cash today, not of
a private firm.

This is not science fiction.
Various central banks around
the world are seriously con-
sidering these ideas, includ-
ing Canada, China, Sweden,
and Uruguay. They are em-
bracing change and new
thinking — as indeed is the

IMF. Il
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n the past, travellers
only resorted to fully
serviced apartments in
the case of extended
stays of more than a
week or for larger groups;
but times have changed and
in the past few years, serv-
iced hotel apartments have
popped up in all the major
cities across the world.

Travellers are now looking
to replicate the serviced
apartment and hotel experi-
ence at home — they want to
feel like hotel guests in their
own homes.

The luxury end of the mar-
ket in particular, has indi-
cated an increase in demand
for serviced apartments; es-
pecially those serviced by a
hotel. These apartments,
usually located in the same
building or beside the hotel
property, are serviced by the
hotel enjoying all the, ameni-
ties, luxuries and services
available to a hotel guest.

That's why many investors
and buyers are now seeking
hotel residences for invest-
ment and demand has been
rising in the Middle East in
the past few years. This is
particularly the case when
looking at branded resi-
dences that are associated
with a renowned hotel group,
as it offers a level of confi-
dence and assurance when
it comes to quality and resale
value.

Those looking into branded
residences generally identify
with a certain lifestyle and
taste closely associated with
that brand and can then
replicate the ethos within
their own living space. There
is also the additional benefit
of a higher return on invest-

Travellers are now
looking to replicate
the serviced
apartment and hotel
experience at home -
they want to feel like
hotel guests in their
own homes...

ment when compared to reg-
ular residences when looking
at renting out the apartments
or even resale.

Recent studies conducted
by Colliers International
show that luxury hotel chains
are now expanding their
portfolios and diversifying
into boutique hotels, luxury
resorts and designer
branded residences to meet
the changes in attitude within
the market.

Hotel residences have
seen stronger resilience
through tough times when
compared to hotels. This
business and investment
model continues to evolve to
provide investors with an in-
creasingly established asset
class in the region.

Trends show that a con-
struction boom is shaping up
for the Middle East and North
Africa (MENA) region in
2018. The MENA, is the

Traveliers prefer
nhotel apartments

fastest growing region glob-
ally for the construction sec-
tor and is set to outpace the
global growth, expanding by
5.8 percent to hit $225 billion,
according to BMI Research.
The construction sector in
MENA will be expanding at
an average of 6.5 percent
over the next five years to hit
$330 billion. Positive demo-
graphics, gradually rising oil
prices, and ambitious eco-
nomic diversification agen-
das throughout the region all
play a part in this. This will
have a positive impact on the
property market making the
Middle East attractive for in-
vestors.

Markets in the Middle East
are progressively growing,
due to the increased tourism
initiatives by governments,
so demand for room nights
will increase. Markets like
UAE and Saudi Arabia have
been growing rapidly over
the years. Saudi Arabia is ex-
pected to be a hot spot in the
region with many new oppor-
tunities opening in the
tourism sector.

The Kingdom's diversifica-
tion plans, new visa pro-
grams and large-scale
projects are expected to con-
tribute to the growth in
tourism, for both business
and leisure tourism. Recent
data revealed in November
2017 by hotel industry re-
search firm, STR, showed
that demand for room nights
in Dubai alone went up year-
over-year by 2.7 per cent,
reaching an all-time high.

Jordan is another market
that has become increasingly
attractive for investors in the
Middle East. The Jordan
Government has made a re-

SAAD AUDEH

Founding Member and
Managing Director of the
Audeh Group and Chairman
of Campbell Gray Hotels

markable effort with public
spending, which, according
to the International Monetary
Fund (IMF), has placed Jor-
dan amongst the most dy-
namic countries in the Middle
East. GDP in Jordan, accord-
ing to the IMF, is expected to
grow by 4 percent by 2019.
This has positively benefited
the real estate market in the
country, especially in the
capital Amman. Jordan has
been an oasis of political sta-
bility in the Middle East and
its geographical location is
an important asset.

This is one of the major
reasons why we decided to
explore Jordan’s capital,
Amman. With a unique com-
bination of attributes that cre-
ate an attractive environment
for business and investment,
Jordan is gaining popularity
as an international business
and investment hub. i}
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rtificial Intelligence.
It's one of the busi-
ness buzzwords of
today, but what is it

xactly and how can
it assist in generating leads?

In basic terms, Al is a
broad area of computer sci-
ence which makes machines
seem like they have human
intelligence. Al may be
today’s buzzword but it is not
something new. In fact the
term has been around for
half a century.

The term Artificial intelli-
gence was first coined in
1956 by Professor John Mc-
Carthy.

He led a group of mathe-
maticians and computer sci-
entists at Dartmouth College
in the US to establish
whether machines could
learn in the same way that
young children learn. Many
research programmes fol-
lowed and Al remained for
the most part in University
classrooms and computer
labs.

More recently, the commer-
cial use of Al has been play-
ing an increasingly important
role across industries and
Real Estate is no exception.
Market intelligence firm Trac-
tica recently published re-
search that predicts global Al
revenue is expected to reach
almost $40 billion by 2025.

So what has led to the ex-
plosion in the commercial
uses of Al? Three things.

In 1965, businessman and
computer scientist Gordon
Moore observed that the
number of transistors in a
dense integrated circuit dou-

Beyond generating
leads, Artificial
Intelligence can
validate and enrich
them with data. If
someone is looking
at three-bedroom
apartments or
focusing their
search on one area,
say Business Bay,
that information is
extremely valuable
to an agent...

bles approximately every two
years, which means a dou-
bling of computer processing
power.

The prediction was so ac-
curate that this phenomenon
was dubbed "Moore's Law."
The law has remained more
or less true up until now and
has resulted in an exponen-
tial growth in computing
power.

Huge amounts of data is now
being  produced every
minute. In fact 90 percent of
the worlds data has been
created in the last two years.
That is mind-blowing!

This data explosion has
been facilitated by the com-
bination of internet, social
media, communication, digi-
tal services and the internet
of things (connected de-
vices).

The development of wifi net-
works, 3G, 4G and soon 5G
mobile networks enables us
to communicate with each
other across multiple de-
vices, channels and formats,
sending and receiving data
in real time, 24 hours a day.

These three factors have
led to the widespread com-
mercial application of Al
across all industries.

So how is Al changing the
way that leads are being
generated? Lead generation
and qualification

Al supports real estate
agents by generating high
quality leads.

Over 90 percent of people
start their property search
online. If someone is actively
browsing through online
property portals, that’s a sign
they’re ready to buy. Social
media can also be helpful.

It's not uncommon for peo-
ple to be interested in buying
property after a job promo-
tion, moving to a new area,
or the birth of a child and
people share those types of
life events on social media.
There’s no way an agent on
their own could track these
types of behaviours, but Al
can. Beyond generating
leads, Al can validate and
enrich them with data. If
someone is looking at three-
bedroom apartments or fo-
cusing their search on one
area, say Business Bay, that
information is extremely
valuable to an agent.

Al can provide insight into
leads’ behaviours and prefer-
ences that allows agents to
approach in a thoughtful,
strategic manner. This in-
sight cuts both ways by help-
ing identify leads who are

PHILIP NASH
Chief Operating Officer
Tripler

unmotivated or who may
want to buy a property, but
won'’t be closing a deal any-
time soon — e.g., someone
who is not pre-approved for
a mortgage. Al takes all
these various data points
and makes them actionable.

Al also enables lead quali-
fication to be automated at
scale. We are seeing this in
the deployment of chat bots
which use Al to guide buyers
through the property search
process with conversational
language. They can engage
with multiple prospects at
once and handle them in real
time which increases the
chances of converting them
into a buyer.

Chatbots can also be de-
ployed across multiple digital
and social media channels
as well as websites, provid-
ing great flexibility in captur-
ing and nurturing prospects
24/7. Back in the early
1990’s we couldn’t imagine
how the internet would
evolve and the same can
now be said about the use of
Al in business.

What we can say is that Al
will continue to transform
lead generation across all
sectors including Real Es-

tate. i
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mortgage  consid-
ered as a long-term
financial  commit-

ment which enables

us to buy a house
and has a major share in
home buyers monthly budg-
eting.

The banks give the home-
owners diverse mortgage op-
tions to select from, based
on every individual’s financial
credibility. In addition, the
monthly mortgage repay-
ment calculated by the
lender on three components
which are principal, interest,
and insurance. In short,
mortgage repayment amount
plays the vital role equally,
when one takes the mort-
gage.

Alongside, there are asso-
ciated costs when one con-
siders repaying the same
mortgage in the form of par-
tial settlement, full settlement
or plans for buyout/refinance.
Hence, it is imperative to un-
derstand how to zero out the
mortgage cost so you can
start enjoying your dispos-
able income.

Exit policy is different with
most of the bank, hence be-
fore plugins into the mort-
gage, give a deep thought on
exit guidelines.

As previous Central Bank
regulations limited the early
settlement fee cap on the
mortgage to 1 per cent of the
outstanding amount, not ex-
ceeding Dh10,000. However,
the latest amendment most
banks have raised the cap to
a maximum of 3 per cent of
the loan outstanding amount,
which brings pressure on
borrowers’ pocket.

In today’s market when the
Federal Reserve interest rate
is surging and since UAE

dirham is pegged with US
dollar, every homeowner
who has a mortgage is look-
ing into options of liquidating
the debt.

However, if one can main-
tain a strong financial posi-
tion securing the future, and
have enough corpus which
can cover 6-7 months ex-
penses the mortgage exit op-
tions could be considered.
Here are a few tips on how to
downsize home loan quickly,
if it's within your affordability.

If there is no advance pay-
ment forfeit in the mortgage
contract, then adding extra
payment in principal to your
monthly payment can down-
size the mortgage repayment
amount during the term.

This can be the simplest
and early payoff plan, which
will reduce your principal
amount thus the loan bal-
ance used for the calculation
of interest charges will also
be declined and empower
you to pay off your loan
quicker. This option is con-
sidered best once one has
the extra cash.

Now, let's understand with
an example — how extra pay-
ments will affect the loan
amount of Dh1,000,000 on a
25-year mortgage with a
3.49 per cent interest rate,
which would have Dh5,000
as a monthly installment for
the initial promotional offer-
ing, and would differ during
the variable period.

Making an extra mortgage
payment of Dh30,000 semi-
annually after 1st year, could
save up to 25 percent in the

total interest and can pay off
your loan almost 14 years
earlier. Few banks would
have a minimum prepayment
amount and could also re-
strict in the frequency of the
settlement request every
year. This early settlement
option can be discussed dur-
ing the selection of the mort-
gage with the lender.

Indeed, with the recent revi-
sion in the exit fee by the
Central Bank the increase by
3 per cent in the early settle-
ment can give much burden
on the borrower.

This option is viable only if
the homebuyer has surplus
cash cushion which covers
the outstanding plus the 3
per cent exit cost on the loan
value, to become debt free
quickly. Currently, almost
every bank is charging 3 per
cent exit cap on fixed period
tenure while on variable pe-
riod the exit cost varies from
1-2 per cent, hence consult-
ing with own lender would be
ideal to decide on what op-
tion can give more advan-
tages.

Refinance

Refinance could be your al-
ternate approach to pay off
your loan quickly, either with
a lower interest rate or
shorter term but standard 3
per cent is the exit fee appli-
cable on the buyout.

If planning to stay in your
home for a minimum of five
years with an interest rate of
5.5 per cent or higher, ask
your current loan provider for
the loan rescheduling or
compare it with other offers.

DHIREN GUPTA
Managing Director
4C Mortgage Consultancy

If you can rationalize your
current rate by 1.5 to 2 per
cent or can shorten the
amortisation  period, go
ahead and refinance. With
the lesser interest rate, you
will manage superfluous to
pay off the loan principal ele-
ment. Do the proper math to
understand the ultimate refi-
nance costs.

In refinancing, many prefer
the adjustment due to in-
creased flexibility and com-
pact interest rate, while other
choose the essential disci-
pline of the monthly payment
to keep it sheltered. More-
over, the common under-
standing in mortgage goes
with a maximum tenure as
the longer the tenure, higher
the interest paid.

So, rather than paying over
25-year, reduce the term, will
certainly shoot up the
equated monthly installment,
but here the interest part is
usually lesser, thus offset the
monthly outflows. Buying a
property is a good idea, but
keeping the check on all the
cost can maintain your finan-
cial budget perfectly healthy.
Consult your lender to find
out what exit fees apply to
your mortgage if you were to
switch lenders or pay off
loan early before signing the
mortgage contract. [}
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he UAE Government
has recently issued a
new Investment Law,
part of a comprehen-
sive economic re-
forms to boost the country’s
competitiveness.

UAE President, His High-
ness Sheikh Khalifa bin
Zayed Al Nahyan, has issued
the new Foreign Direct In-
vestment (FDI) law on Octo-
ber 30, 2018, which aims to
promote and develop the
country's investment envi-

ronment, and attract foreign
direct investment in line with
national development poli-
cies, according to the state-
owned Emirates News
Agency (WAM).

In accordance with Article
I, the Decree-Law No. (19)
of 2018 aims to consolidate
the country's position as a
major attraction for foreign
direct investment at the re-
gional and global levels, at-
tract and encourage foreign
investment.

The UAE has been the
prime regional destination of
FDI inflows at about $11 bil-
lion in 2017, accounting for
22 per cent of total flow to the

Middle East and North Africa
region. Cumulative FDI in-
flow increased from $80.6
billion in 2012 to around
$130 billion in 2017.

The government is now
setting up a Foreign Direct
Investment Unit at the Min-
istry of Economy that will be
responsible for proposing
FDI policies in the country
and determining its priorities;
and setting up associated
plans and programmes and
work on their implementation
following their approval by
the Cabinet, said the decree
carried by state-run Wam
news agency.

This will be responsible for

proposing foreign direct in-
vestment policies in the
country and determining its
priorities, and setting up as-
sociated plans and pro-
grammes and work on their
implementation  following
their approval by the UAE
Cabinet.

The FDI unit will be respon-
sible for establishing a com-
prehensive database for
UAE investments, including
data on existing FDI projects,
and will review and update
information on a periodical
basis.

Additionally, the relevant
authorities shall provide the
unit with data on approved
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investment projects.

The FDI unit will also over-
see the creation of an attrac-
tive environment for foreign
direct investment, facilitate
the procedures for register-
ing and licensing foreign di-
rect investment projects, as
well as monitor and evaluate
their performance in the
country.

It is all part of the country’s
strategic national target to in-
crease its attractiveness to
FDI, promote diversification,
inject the national economy
with financial liquidity, stimu-
late trade movement and im-
prove the business
environment in the country,

the Economy Minister said.

Earlier, the UAE an-
nounced that the country will
offer a 10-year visas to in-
vestors and highly-skilled
professionals as allow 100
percent foreign ownership in
local companies — that will
help attract more and more
foreign investment.

The law, published in the
latest issue of the Official
Gazette, seeks to expand
and diversify the production
base, transfer and attract ad-
vanced technology, knowl-
edge and training, in addition
to increasing the flow of for-
eign direct investment in pri-
ority sectors to achieve

balanced and sustainable
development.

This will help provide job
opportunities in  various
fields, achieving the best re-
turns of available resources
and high added value to the
country's economy, WAM
said.

Earlier, the UAE had cre-
ated 16 catalysts that have
helped to attract foreign di-
rect investment (FDI) accord-
ing to relevant national
statistics for the end of 2017.

The catalysts include free-
dom of capital movement,
smart government, and
transparent policies, regula-
tions, systems and laws.

“The new FDIl law is a
qualitative leap on the
path to further
stimulate the
country's investment-
conducive
environment and
strengthen the efforts
being tirelessly made
to draw more
investments to the
knowledge and
innovation-based
sectors which
represent real pillars
for sustainable
development....”

- Sultan Bin Saeed Al
Mansouri,

UAE Minister of
Economy

The country’s net FDI in-
flow increased from $9.6 bil-
lion in 2012 to $10.4 billion in
2017, an annual growth rate
of 1.6 per cent while its cu-
mulative FDI inflows in-
creased from $80.6 billion in
2012 to around $130 billion
during the same period.

Along with its political, eco-
nomic, social and security
stability, the country’s geo-
graphic location, competitive-
ness, free-market policies,
encouragement for the pri-
vate sector, and attractive in-
vestment environment have
enabled it to lead a list of
countries that attract FDIs.

Sultan bin Saeed Al Man-
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souri, Minister of Economy,
has said that the new FDI
law is a qualitative leap on
the path to further stimulate

the country's investment-
conducive environment and
strengthen the efforts being
tirelessly made to draw more
investments to the knowl-
edge and innovation-based
sectors which represent real
pillars for sustainable devel-
opment.

As per the law, the minister
said, a 'Foreign Direct Invest-
ment Unit' is to be estab-
lished in the Ministry of
Economy. This will be re-
sponsible for proposing for-
eign  direct investment

policies in the country and
determining its priorities, and
setting up associated plans
and programmes and work
on their implementation fol-
lowing their approval by the
UAE Cabinet.

"The new law will reflect
positively on advancing the
UAE's rankings across
global competitive indices,"
the minister noted.

The FDI unit will be respon-
sible for establishing a com-
prehensive database for
UAE investments, including
data on existing FDI projects,
and will review and update
information on a periodical
basis.

Article 10 of the Decree-
Law stipulates that the li-
censing authority and the
responsible authority shall
determine the conditions and
procedures for the establish-
ment and licensing of FDI
projects based on the listed
required documents of the
Decree-law, and the laws of
the country.

FDI projects that exist be-
fore the new law shall retain
all the privileges given in ac-
cordance with former legisla-

tions, agreements and
contracts within the specified
period.

Marwan bin Jassim Al
Sarkal, executive chairman

of Sharjah Investment and
Development Authority
(Shurooq), said the decree
comes at a time when the
UAE continues to experience
good growth in capital and
foreign direct investment in-
flows.

"This decree underscores
the UAE's keenness, under
the leadership of President
His Highness Sheikh Khalifa
bin Zayed Al Nahyan to fur-
ther diversify sustainable de-
velopment, and cement our
position on the world map as
a leading foreign investment
destination," he said.

"Our strategic location,
economic resilience and di-
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versified sectors are the
mainly responsible for the
UAE's lucrative and stable
environment, which contin-
ues to attract global busi-
nesses that benefit from the
vibrant local economy,"
Sarkal said.

As per the law, licensed
foreign investment compa-
nies shall be granted the
same treatment as national
companies, within the limits
permitted by the legislation in
force in the state and the in-
ternational conventions to
which the UAE is a party.

Article 10 of the Decree-
Law stipulates that the li-
censing authority and the
responsible authority shall
determine the conditions and
procedures for the establish-
ment and licensing of FDI
projects based on the listed
required documents of the
Decree-law, and the laws of
the country.

FDI projects that exist be-
fore the new law shall retain
all the privileges given in ac-
cordance with former legisla-
tions, agreements and
contracts within the specified
period, WAM said.

The President has issued
Federal Decree No. 20 of
2018 on anti-money launder-
ing and countering the fi-
nancing of terrorism.

The decree is part of the
requirements and recom-
mendations of the Financial
Action Task Force (FATF).

Some of the articles pro-
vided by the Law require the
declaration of anyone enter-
ing or leaving the country
carrying cash, monetary or fi-
nancial bearer instruments,
precious metals or stones of

value, as per the regulations
set out by the Central Bank.

The Law recommends the
establishment of an inde-
pendent ‘Financial Informa-
tion Unit’ within the Central
Bank to receive and investi-
gate all reports submitted by
financial institutions and
other corporate establish-
ments regarding suspected
illicit financial activity.

The Financial Information
Unit will also follow up and
gather evidence on the
transaction in question, and
share this information with
the relevant law enforcement
departments when referring
the case for further investiga-
tion, should they deem it the
most appropriate course of
action.

The unit shall be responsi-
ble for requesting financial
institutions, designated non-
financial businesses and pro-
fessions, as well as the

concerned authorities to pro-
vide any additional informa-
tion or documents relating to
the reports, information re-
ceived and any other extra
information deemed neces-
sary to perform its functions.

Furthermore, it may ex-
change information with its
counterparts units in certain
countries, based on suspi-
cious transaction reports, or
other information that the
Unit has access to directly or
indirectly.

The unit will also be re-
sponsible for establishing a
database, or a special
record, of the information
and protect it by establishing
rules governing information
security and confidentiality Jll

=

AHATEE' Leading European manuiacturer ol wooden pools

Laaopera ey

=

ARLTIC Ba com Sorwedty 1 74205 Thaorh Prodenst
B el B DT - L R T

Ly b=
LY LR o LR

N i B & T K E FE B i L& £ 4 &



Guli Property
Exclusive

n increasing number
of affluent Gulf resi-
dents are pursuing a
second citizenship

ither through in-
vestment in real estate, busi-
ness immigration,
investment, buying a second
passport or just skilled mi-
gration process, due to
changing global environ-
ment and a change in their
financial fortunes, reports
say.

The act of leaving behind
everything that is familiar to
start over in another country
is a leap of faith. That leap
has been taken by approxi-
mately a quarter of a billion
people who have left their
birthplace and now live in
another country where they
hope to build a better life,
finds a research by Mckin-
sey Global Institute.

While conflict has forced
some of them to flee their
homes, the vast majority
move across borders volun-
tarily.

Despite the misgivings and
controversy surrounding it,
cross-border migration is a
natural outcome of a more
interconnected world and a
global labor market.

In today's ever-changing
and a more globalised world,
dual citizenship is no longer
a privilege for a select few.
With the variety of pro-
grammes now available to
the market, and their afford-
ability making it accessible
to many more families, alter-
native residence and citizen-
ship have become a
necessity for families looking
to provide their loved ones
with greater freedom, safety,
health and educational op-
portunities. At the very core
of it, dual citizenship enables
parents to provide their chil-
dren with more opportunities

in life — a global legacy.
Many foreigners in these
Gulf countries use their re-
sources generated through
employment or business, to
finance the second citizen-
ship that allows them visa
free travel to the rest of the
world — without having to
stand in queue for hours to
get a visa stamped on the
passport for travelling either
on business or leisure.
UAE-based Bayat Group
CEO Sam Bayat, said, “If we
compare 2017 to 2018 we
have processed about 25
per cent more applications.
This is partly due to our re-
gion's geopolitics and to ap-
plicants' choices in selecting
programmes that are closer
to their overall objectives,
such as livability in the host
country. In 2017-18 several
countries launched their citi-
zenship programmes such
as Moldavia, Montenegro,
Turkey, Jordan and Egypt,
all trying to attract applicants

to actually relocate.”

As of 2015, approximately
247 million people lived in a
country not of their birth—a
number that has almost
tripled in the past 50 years.1

Over the past 15 years
alone, the total number of
migrants worldwide has in-
creased by 74 million. Most
of them gravitate to places
where they believe they will
find jobs and opportunity. As
of 2015, approximately 65
percent of the world’s mi-
grants were residing in de-
veloped economies. About
half of all migrants globally
have moved from develop-
ing to developed countries
— in fact, this is the fastest-
growing type of migration
flow.

Bayat Group is a boutique
law firm specialising in busi-
ness immigration, economic
citizenship and corporate im-
migration for over 25 years. .
The company believes in
producing optimum results,
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rather than settling for ac-
ceptable solutions.

Pej Mohyeddin, Managing
Director of Bayat Group,
says, “Citizenship and resi-
dency by investment industry
is on the rise, according to
some calculations the indus-
try has exceeded US$20 bil-
lion per year recently and it is
growing.

“Statesmen acknowledge
that citizenship and resi-
dency by investment
schemes are right and flexi-
ble means to attract much
needed finances  from
abroad, therefore sustain fur-
ther economic and social de-
velopment. That is one side
of the coin.”

Pej Mohyeddin was born in
1974 and raised in Canada.
With more than 20 years ex-
perience in immigration laws
and working with Bayat
Legal Services (BLS) in
Dubai. Pej is now recognized
as one of the most qualified
individuals in his field and the
Managing Director of BLS.

From Canadian immigra-
tion laws, to the Caribbean
citizenship programmes and
European residency, Pejis a
trusted advisor to many
seeking citizenship or resi-
dency.

He started with Bayat
Legal Services, formally
known as Canadian Legal
Services back in mid 90s, fly-
ing to Dubai from his home
town Toronto. From there, its
been a soaring career with
his passion of the field.

In an exclusive interview,
Pej Mohyeddin, Managing
Director of Bayat Group,
speaks to Gulf Property at
length on various issues re-
lating to the immigration,
property investment-linked
citizenship and second pass-
port. Excerpts:

Gulf Property: How do you
see the future of the vari-
ous Citizenship by Immi-
gration/2nd Passport/
Property Ownership-linked
Visa Regimes, especially
in view of the latest round
of attack on them by neo-
conservative politicians in
the United States and Eu-
ropean Union?
Pej Mohyeddin: Citizenship
and residency by investment
industry is on the rise, ac-
cording to some calculations
the industry has exceeded
US$20 billion per year re-
cently and it is growing.
Statesmen acknowledge
that citizenship and resi-

dency by investment
schemes are right and flexi-
ble means to attract much
needed finances  from
abroad, therefore sustain fur-
ther economic and social de-
velopment. That is one side
of the coin.

On the other side, recipi-
ents of such schemes are
securing so called ‘plan B’ for
them and their families in
case of any political or social
turmoil in their homelands.
They also increase their mo-
bility as alternative passport
allows them to travel visa
free to much more destina-
tions than the passport of
their homeland allows.

Motives of high net worth
individuals applying for sec-
ond or even third, fourth
passport varies, but we can
say for sure that demand for
second passports or golden
visas’ is increasing and if
there is a demand there will
be a supply. The fact that just
recently two more European
states, Montenegro and
Moldova, have officially
launched citizenship by in-
vestment programmes,
clearly exhibits that the de-
mand on second passports
is on the rise. Immigration
has always been a very sen-
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Officer of Bayat Group and
Pej Mohyeddin, Managing
Director of Bayat Group, seen
with HE Roosevelt Skerrit,
Prime Minister of
Commonwealth of Dominica

sitive issue in all societies.

Some are arguing with
morality, that citizenship or a
passport should not be sold,
others have security con-
cerns, like the European
Commissioner Vera Jourova,
who also stressed that such
schemes should not be used
for money laundering or tax
avoidance.

Although | can ensure you
that all these programmes
are well regulated and super-
vised, with a very strict due
diligence vetting procedures.
Almost all programmes re-
quire a third party checking
as well, performed by glob-
ally well-known companies
such as Thompson Reuters,
Exiger, Bishops or others.

United States maintains
the Immigrant Investor Pro-
gramme, commonly known
as EB-5, since 1993 and it is
one of the most successful
residency by investment pro-
grams in the world.

The government is perma-
nently extending time frames
of this programme, as they
know that it drives the econ-
omy, it helped to overcome a
great recession of 2008-
2012 and personally | think
that the United States will
preserve this programme de-
spite the anti-immigration
rhetoric of the ruling political
establishment.

As for about European
Union, | think that, the com-
mission will just issue a rec-
ommendations asking
operating states to impose
more regulations and even
more stringent due diligence,
especially on the sources of
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assets.

In general, | can say, that
some states can modify or
reshape their citizenship or
residency by investment
schemes, some may even
suspend and re-launch after
some period like Montene-
gro, or just totally new state
players will emerge on the
market, as is the case with
Moldova.

It is said that the United
States was built by immi-
grants. How does the host
country benefit from the
new immigrants?

Though the United States
federal agency, which is in
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charge of issuing green
cards and granting citizen-
ship to foreigners (United
States Citizenship and Immi-
gration Services, USCIS)
has stopped characterising
the United States as “a na-
tion of immigrants” since
February, it does not change
the reality — America is in-
deed the nation of immi-
grants.

The current leadership of
USCIS fully shares the
Trump administration’s scep-
tical and often hardline
stance on immigration. They
have increased scrutiny of
visa applications for foreign
workers and changed the

asylum application process
to discourage people from
seeking second homeland in
America and made harder
for foreigners already in the
country to obtain a green
card.

The United States has al-
ready benefited from immi-
grants throughout history, as
economy can not be ex-
panded without adequate
human resources. Nonethe-
less we have to distinguish
two phenomenons: the ordi-
nary immigration, when there
is influx of people masses
seeking safe havens and
economic migration that is
when a high net worth indi-

vidual wants to obtain nation-
ality or residency of the other
country, while seeking for a
more mobility, security and
welfare of their family mem-
bers.

Then why is there a protec-
tionist policy against immi-
gration? Are these purely
due to economic reasons —
the natives losing jobs to
the immigrants?

While there are political sen-
timents, in some societies
politicians found it very prof-
itable to pretend themselves
as defenders of traditional
values, defenders of national
identity.




To some extent, it is a re-
sponse on the globalisation —
the process, which loosened
the importance of state bor-
ders. Unregulated immigra-
tion definitely can cause
some social unrest, as com-
petition on job market in-
creases and sometimes it
also affects the criminal
rates. Although that has
nothing to do with citizenship
or residency by investment
programmes.

Let's say American EB-5
programme stipulates job
creation. Invested funds con-
tribute to the economy
growth.

In case of Cyprus and

Malta, such schemes played
the vital role in overcoming
the financial crises. Fears re-
garding such programs are
very hypothetical, they do not
deprive locals of jobs, on the
contrary they help to set up
new businesses and thus
creating more jobs. However
| agree that there is a discon-
nect between the program
and the public.

Why do you think people
change passports — giving
up their prized possession
— their identity? Are these
purely motivated by eco-
nomic reasons?

One thing is for sure, the pri-

ority is not tax planning, at
least not in the MENA region.
However, | do not agree that
people applying for second
passport are giving up their
identity.

Families can preserve their
beliefs and values not only in
their home countries, but
also outside as well. Rich
people, as | have mentioned
above, have various motives
for applying for second na-
tionality. They want some
kind of insurance for them-
selves and their families if
there is a political or social
unrest in their homelands.

Sometimes they seek bet-
ter lifestyle and education

Pej Mohyeddin, Managing
Director of Bayat Group, seen
with his colleagues at office

possibilities for their children,
health and environmental is-
sues also a matter, but most
commonly people want to
expand their travel freedom,
as a second passport gives
them visa free travel oppor-
tunities to desired destina-
tions. Thus, along with
economic there are also
other important factors that
drive demand on citizenship
or residency by investment
programmes.

What is the best age to
apply for a second pass-
port? Is there an age bar
for second passport?

Most of our clients are mid-
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Sam Bayat, Chief Executive
Officer of Bayat Group, seen
with HE Timothy Harris, Prime
Minister of St. Kitts and Nevis

dle age, successful business
people.

| can not say that there are
some universal criteria in
terms of age, but according
to my observations, people
start to think about economic
migration, when they have
already achieved success in
their home countries and
want either to expand the
business to other parts of the
globe or secure welfare for
their families.

What are the most popular
investment immigration
programmes?

The rich from the Middle
East generally prefer to ob-

tain a second passport from
the Caribbean as investment
thresholds there are rela-
tively small and it starts from
$100,000 in a form of dona-
tion to the specially designed
governmental fund and starts
from $200,000 in a form of
real estate investment, plus
various processing and due
diligence fees. In return they
gain a citizenship with a visa
free travel opportunity to
more than 130 countries
worldwide.

The strength of European
passports is much higher
and therefore Cypriot or Mal-
tese passports can be ob-
tained after respectively

EUR2 million or EUR1 mil-
lion investments. As Mon-
tenegro is supposed to join
the EU in 2025, the demand
on its passport will probably
increase and it will compete
with Cyprus and Malta in that
regard, the interesting fact
about Montenegro is also its
livability factor.

As for residency by invest-
ment programs, until recently
the American EB-5 pro-
gramme was considered the
best in the world. Except
today things are changing.
Many experts now argue that
the best residency pro-
grammes are maintained in
Portugal and Greece, which

offer residency permits start-
ing from 250,000 Euros.

But, I'd like also to under-
line the British Entrepreneur.
Despite the Brexit, the United
Kingdom is still very attrac-
tive for many high net worth
individuals world-wide and
many are ready to invest at
least GBP500,000 in order to
acquire residence permit
there.

Which is the fastest pro-
gramme to get a new pass-
port that offers visa-free
travel to the developed
countries?

The fastest programme, is
probably maintained by Do-
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itizenship by Invest-

ment (CBI) has be-

come a major

business worldwide

that allows citizens
of certain countries who need
to spend a lot of time and re-
sources to obtain visa for
travel, residency or work for
almost all developed coun-
tries, to gain residency or cit-
izenship by investing in those
countries and help their
economies in exchange for
the residency status or a
passport..

While many nations, the
U.S. included, allow legal
residents the chance to apply
for citizenship after meeting
certain criteria, only 10 coun-

tries permit outsiders to acquire citizenship outright. Most require payment in the form of a
direct investment, typically in property or a local business.
How Much Does Citizenship Cost? Each country requires a certain minimum investment

Hide details.

Country Citizenship Cost Capital Gains Tax Corp. Tax Sold since
Austria $10,000,000 28% 25.0% 1985
Cyprus $2,000,000 20% 12.5% 2002
Malta $1,000,000 12% 35.0% 2014
Turkey $250,000 35% 22.0% 2017
Vanuatu $160,000 0% 0.0% 2017
Grenada $200,000 12% 30.0% 2013

St. Kitts & Nevis $150,000 0% 35.0% 1984
Saint Lucia $100,000 0% 30.0% 2015
Dominica $100,000 0% 25.0% 1993
Antigua & Barbuda $100,000 0% 0.0% 2013 W

minica.

A successful applicant can
obtain its nationality within
the period of less than 6
months. For an additional
fee, St. Kitts and Nevis can
offer accelerated process,
however applicants from cer-
tain nations are not eligible to
apply.

St.  Lucian citizenship
through investments can be
obtained in period of 3 to 5
months, while in Grenada
the processing time can last
up to 6 months. Cyprus re-
quires at least 6 months of
residency until an applicant
is eligible to apply for citizen-
ship. While in Malta process-

ing of the citizenship applica-
tion will take no less than 12
months.

What is the cheapest citi-
zenship by immigration
programme?

The least expensive citizen-
ship by investment program
are currently operated in Do-
minica and St. Lucia, where
for just $100,000 donation, a
foreigner can apply for citi-
zenship.

The next is Antigua and
Barbuda, where single appli-
cant minimum outlay equals
to $125,000. In Grenada and
St. Kitts and Nevis the in-
vestment thresholds start

from $150,000. Of course
you have to consider some
additional governmental,
processing and professional
fees will be added.

How many people from the
UAE and GCC opt for im-
migration annually?
GCC countries, including the
UAE represent a unique phe-
nomenon with regards to
their population composition.

Unlike most of states
around the globe they consti-
tute a minority within their
own countries.

According to some esti-
mates, only 8 percent of the
total population in the UAE

STORY

“The rich from the
Middle East generally
prefer to obtain a
second passport from
the Caribbean as
investment
thresholds there are
relatively small and it
starts from $100,000
in a form of donation
to the government
fund and starts from

$200,000 in a form of
real estate
investment. In return
they gain a

citizenship with a visa
free travel opportunity
to more than 130

countries worldwide.”

- Pej Mohyeddin
Managing Director
Bayat Group

enjoys citizenship rights, the
rest are expats.

Indicators of immigration
are also high in other GCC
regions as well. Like in
Kuwait and Qatar 75 percent
of total population are immi-
grants. The UAE has opened
borders for those who seek
work and set up a business.
Therefore, attracting many
talented individuals who
have gained their success
here.

The region also needs
labour resources, especially
in Dubai due to the boom in
the construction sector.
Dubai successfully positions
itself in the region as a hub
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and attracts many high net
worth individuals.

Some studies suggest that
almost two third of rich peo-
ple in GCC either posses or
wish to obtain a second
passport. The official citizen-
ship by investment schemes
are opportunities for them to
make this wish true.

It is hard to say the exact
number of those who wish
migrate from the GCC, be-
cause obtaining second
passport does not necessar-
ily mean that those who ac-
quired them will definitely
migrate.

This is done for easing
travel and getting insurance
for the future. But after Chi-
nese and Russian nationals,
people from the GCC are the
third largest group applying
for second citizenship or res-
idency abroad.

What is your view of the
EB-5 Programme? Do you
think the US Government
will renew it?

The EB-5 programme was
extended till fall 2019, but
personally | expect that it will
be further extended.

As it's great tools to attack
HNWI, investment and job
creation. It might not be sus-
pended in the foreseen fu-
ture, but | am sure that some
other programme will be
launched based on the

same principle —issuing res-
idency permit or as it is
called ‘green card’ instead of
investments.

But to speak more specifi-
cally on EB-5 programme, |
can outline one concrete di-
rection, there are tens of
schools in the United States
built by using funds from the
EB5 program.

Thus the accessibility to
education for society has im-
proved. The EB-5 pro-
gramme is designed to
create jobs and boost econ-
omy in rural areas. In some
areas it has a vital impor-
tance and value.

Thus | think it will be pre-
served, though some condi-
tions of this programme
might be changed. For in-
stance, they may increase
the investment threshold,
which now stands on
$500,000. Investments are
done through authorised Re-
gional Centers and only
some of them involve real
estate deals.

Which is the cheapest
property-linked visa
regime? For how long is
this visa valid?
There are dozens of states
around the world with lower
investment minimums and
shorter application process-
ing times.

Some of them offer the

chance to obtain a second
citizenship through natural-
ization. For example, Geor-
gia until recently was
offering residency permits to
those foreigners who buys a
real estate property of at
least $35,000. However new
amendments to the national
legislation will very soon in-
crease the investment
threshold from $35,000 to
$100,000.

Although probably the
cheapest in the world is the
Thailand Elite Residency
programme, where the mini-
mum investment layout
starts from $16,000. The
best thing about Thai resi-
dency permit is that, you
have to prolong it once every
ten years.

As for about Caribbean cit-
izenship by investment pro-
grams, reals estate
investment option is higher
than the donation option. In
St. Kitts and Nevis minimum
investment threshold for real
estate equals $400,000 or
$200,000, while in Antigua
and Barbuda is $400,000,
Grenada it is $350,000 and
St. Lucia it is $300,000.

The cheapest in the
Caribbean is the Dominica
programme, which asks citi-
zenship seekers to invest at
least $200,000 in the is-
land’s real estate approved
projects in order to qualify for

the programme.

As of Europe the prices go
up, however, the most af-
fordable are Greek and Por-
tuguese  ‘golden  visa’
schemes. Where in Greece
the minimum investment is
250,000 Euros and in Portu-
gal is 350,000 Euros.

The UAE has started liber-
alising its visa policy for
foreigners, by introducing
a 10-year investor visa and
a five-year retiree visa. Do
you think the UAE or GCC
countries will introduce
property-linked visa
schemes?

Well, Dubai is already offer-
ing residency through real
estate purchase. Emirates
offer ‘golden visas’ to those
foreigners who invest at
least one million dirhams in
property.

Visa issuing regulations in-
tend to bring in foreign direct
investment or skills into an
economy.

Thus, every market follows
a different approach towards
visa norms. The UAE is
leading to the correct direc-
tion.

Introduction of a five-year
retiree visa is a move that
could change how residents
of the UAE choose to live out
their golden years and help
Emiratis to lead the capital
inside the country. i}
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ecuring a second
passport/citizenship
remains one of the
key objectives of
many expatriate
families living in the Gulf
countries that allows them
visa-free travel opportunity to
more than 100 countries.
Business immigration,
skilled immigration or Citi-
zenship by Investment (CBI)
and Residency by Invest-
ment (RBI) programmes are
some of the most popular
formats in immigration busi-
ness worldwide.
Demand from UAE expats
for Caribbean citizenship, for
instance, has increased by
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51 per cent, the highest in
the world, according to re-
ports.

Buying a second passport
is not that tough anymore.
One has to just have the
willpower and cash re-
sources — up to US$100,000
at least.

One could opt for direct cit-
izenship application for that
amount, or invest in real es-
tate — which has a higher
ceiling and file the applica-
tion. The application, if ac-
cepted, allows the applicant
to own the property, live in
there or benefit from rental
income as well as gain the
passport that allows visa-free

travel to more than 120
countries.

There are other CBI and
RBI programmes in other
countries where the investor
in the government’s bond
programme invests in ex-
change of the passport.
These were offered by a
number of European coun-
tries that were suffering from
debt crisis.

Some of the popular coun-
tries offering such schemes
include St. Kitts and Nevis,
Dominica, Grenada, Antigua
and Barbuda and St. Lucia.
Among the nationalities that
have sought second citizen-
ship are those from Syria,

Yemen, Lebanon, Saudi Ara-
bia, Bahrain, Kuwait, Oman,
India and Pakistan.

It has been well docu-
mented that immigrants con-
tribute disproportionately to
entrepreneurship. This s
true both in the United
States, where they represent
27.5 percent of all entrepre-
neurs but only 13 percent of
the population, and in many
other countries around the
world.

On average, immigrants
contribute twice as much to
U.S. entrepreneurship as na-
tive-born citizens do. But im-
migrants aren’t just creating
more businesses; they’re




creating more successful
ones. A Harvard Business
school study comparing im-
migrant-founded businesses

to native-founded ones
showed that immigrant-
founded companies perform
better in terms of employ-
ment growth over three- and
six-year time horizons.

CIPs have become a major
contributors to the gross do-
mestic product (GDP) of
many countries.

The first launched in 1984,
a year after young, cash-
strapped St Kitts and Nevis
won independence from the
UK. Slow to take off, it accel-
erated fast after 2009 when

Buying a second passport is not

that tough anymore. One has to
just have the willpower and cash
resources — up to $100,000 at

least....

passport-holders from the
Caribbean island nation were
granted visa-free travel to the
26-nation Schenghen zone,
a report published in the
Guardian said.

“For poorer countries, such
schemes can be a boon, lift-
ing them out of debt and
even becoming their biggest
export: the International
Monetary Fund reckons St
Kitts and Nevis earned 14
percent of its GDP from its
CIP in 2014, and other esti-
mates put the figure as high
as 30 percent of state rev-
enue,” the report says.

“Wealthier countries such
as Canada, the UK and New

Zealand have also seen the
potential of CIPs (the US EB-
5 programme is worth about
$5 billion a year to the econ-
omy) but sell their schemes
more around the attractions
of a stable economy and
safe investment environment
than on freedom of move-
ment.”

Almost half of the EU’s
member states offer some
kind of investment residency
or citizenship programme
leading to a highly prized EU
passport, which typically al-
lows visa-free travel to be-
tween 150 and 170
countries, the Guardia says.

“Malta’s citizenship-for-sale

AtA Glance

$20 hillion

value of global investment
immigration business

$9 hillion

annual investment into US
by EB-5 Programme

$6.7 trillion

contribution to global GDP
by immigrants worldwide

$2.5 trillion

migrants’ contribution to
North American economies

scheme requires a €675,000
donation to the national de-
velopment fund and a
€350,000 property purchase.
In Cyprus the cost is a €2m
investment in real estate,
stocks, government bonds or
Cypriot businesses (although
the number of new passports
is to be capped at 700 a year
following criticism),” the re-
port says.

“In Bulgaria, €500,000 gets
you residency, and about
€1m over two years plus a
year’s residency gets you
fast-track citizenship. In-
vestors can get residency
rights leading longer term to
citizenship — usually after five
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years, and subject to passing
relevant language and other
tests — for €65,000 in Latvia
(equities), €250,000 in
Greece (property), €350,000
or €500,000 (property or a
small business investment
fund) or €500,000 in Spain
(property, and you have to
wait 10 years to apply for cit-
izenship).

More than 40 per cent of
expats in the UAE have sold
their properties in their home
countries in order to obtain a
second citizenship, latest
data shows.

According to a recent re-
port, about 23.7 per cent of
applicants sold some of their
own properties to apply for a
second citizenship while 16.9
per cent sold their only
house last year to secure an-
other passport or nationality.

Among the expat commu-
nities seeking a second
passport in the UAE, Pak-
istanis are No.1 followed by
Syrians, Indians, Lebanese,
Egyptians, Palestinians, Jor-
danians, Iranians, Iragis and
UAE nationals, according to
the Savory and Partners re-

“The St. Kitts and Nevis passport is very well
regarded and has excellent reputation, and
only relatively few passports have been
issued under this citizenship-by-investment
programme by the Government. It is a
cheapest programme to gain second
citizenship for Americans...”

- Les Khan, CEO, St Kitts and Nevis CBI Unit

port. The top destinations for
second passports are Com-
monwealth of Dominicia, St
Kitts and Nevis, Spain, Por-
tugal and St Lucia.

The report noted that the
Commonwealth of Dominica
is the easiest option in terms
of costs and document re-
quirements for obtaining sec-
ond passport for single
applicants while Antigua and
Barbuda and St Kitts and
Nevis are the best bet for a
family of four.

Around 56 per cent of UAE
residents seeking second cit-
izenship apply with their fam-
ilies while 41 per cent are
single applicants. However,
39 per cent of people apply-
ing for second citizenship
apply before the age of 40.
More than 46 per cent of ap-
plicants have the St Kitts and
Nevis citizenship as their
favourite since it allows its
holder to enter the UAE with-
out a visa and it has an em-
bassy in Dubai.

Cyprus citizenship, mean-
while, is the most favourite
programme when it comes to
Europe - but an applicant
has to invest 2 million in real
state.

Meanwhile, a top official of
St Kitts and Nevis has urged
Gulf residents to take advan-
tage of the new Citizenship
by Investment (CBI) pro-
gramme that allows a family
of four to migrate and obtain
passports to the twin island
state for US$195,000 and
avail visa-free travel to 133
countries in the world.

Most High-Networth Indi-
viduals (UNWIs) spend a lot
of time in applying and wait-
ing in queue for security
clearances to obtain visas for
business or leisure travel, to
most important countries —
resulting in time, business
and opportunity losses.

According to the Passport
Index 2018, the passport of
St Kitts and Nevis is ranked
24 that allows holders of the
passport to avail visa-free
travel to 100 countries and
visa upon arrival in 33 other
countries. The country also
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Migrants
contribute $6.7
trn to glohal
economy

igration is a key
feature of a more
interconnected
world. Despite
significant con-
cerns about its economic
and social implications, the
movement of people across
the world’s borders boosts
global productivity, according
to a report by McKinsey
Global Institute.

The countries that prioritise
integration stand to make the
most of this potential — im-
proving outcomes for their
own economies and soci-
eties as well as for immi-
grants themselves.

More than 90 percent of
the world’s 247 million cross-
border migrants moved vol-
untarily, usually for economic
reasons. The remaining 10
percent are refugees and
asylum seekers who have
fled to another country to es-
cape conflict and persecu-
tion.

Roughly half of these 24
million refugees and asylum
seekers are in the Middle

allows dual citizenship and
holders of its passport can
also keep and the original
passport of the country of the
immigrant’s origin.

St Kitts and Nevis offers
Citizenship by Investment
(CBI) programme — that al-
lows foreigners to obtain a
passport in exchange for in-
vestment of $150,000 for a
single person and $195,000
for a family of four — that al-
lows the person to travel
across the world without hav-
ing to stand in the queue for
visas.

“The St. Kitts and Nevis
passport is very well re-
garded and has excellent

East and North Africa, re-
flecting the dominant pattern
of flight to a neighboring
country.

But the recent surge of ar-
rivals in Europe focused the
developed world’s attention
on this issue.

Roughly half of the world’s
migrants have moved from
developing to developed
countries, where immigration
is a key driver of population
growth. From 2000 to 2014,
immigrants contributed 40 to
80 percent of labour force
growth in major destination
countries.

Workers moving to higher-
productivity settings boosts
global GDP. McKinsey
Global Institute (MGI) esti-

reputation, and only rela-
tively few passports have
been issued under this citi-
zenship-by-investment pro-
gramme by the Government.
It is a cheapest programme
to gain second citizenship for
Americans,” said Les Khan,
Chief Executive Officer of the
St Kitts and Nevis Citizen-
ship by Investment Unit.
However, according to the
recently published Henley
Passport Index, St Kitts and
Nevis' passport was ranked
the world's 26th most power-
ful and the best in the OECS.
The ranking measures a
country's passport strength
based on the number of des-

mates that migrants con-
tributed roughly $6.7 trillion,
or 9.4 percent, to global GDP
in 2015 — some $3 trillion
more than they would have
produced in their origin
countries.

North America captured up
to $2.5 trillion of this output,
while up to $2.3 trillion went
to Western Europe. Migrants
of all skill levels make a pos-
itive economic contribution,
whether through innovation,
entrepreneurship, or freeing
up natives for higher-value
work.

Extensive academic evi-
dence shows that immigra-
tion does not harm native
employment or wages, al-
though there can be short-

tinations its holders can ac-
cess, with St Kitts and Nevis
adding 15 new territories to
its list since last year.

Sam Bayat, CEO of Bayat
Group, said, “This is perhaps
the best time for pursuing the
second passport as most
countries have reduced fees
and investment outlay. This
is the best time to spend
money in getting a new pass-
port and avail visa-free travel
to most of the countries in
the world.

“People spend a lot of time
wasting in visa processing
and waiting for immigration
and security clearance for
visa issuance that result in
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term negative effects if there
is a large inflow of migrants
into a small region, if mi-
grants are close substitutes
for native workers, or if the
destination economy is ex-
periencing a downturn.

The costs of managing
entry are typically less than
0.2 percent of GDP across
major destinations but can
escalate when there is a
large wave of refugees. Most
studies indicate that immi-
grants have a small but net
positive fiscal impact in their
destination countries and
play a positive role in easing
pension burdens.

Narrowing the wage gap
between immigrant and na-
tive workers from 20 — 30
percent to 5 — 10 percent
through better economic, so-
cial, and civic integration
would translate into an addi-
tional $800 billion to $1 tril-
lion in global output annually.

The success or failure of
integration across areas
such as employment, educa-
tion, health, and housing can
reverberate for many years,
influencing whether second-
generation immigrants be-
come fully participating
citizens or remain in a

poverty trap. [l

wastage of time, money and
possible loss in business op-
portunities.”

The fastest and most af-
fordable route to St Kitts and
Nevis' coveted citizenship is
through a one-off contribu-
tion to the Sustainable
Growth Fund (SGF), which
starts at $150,000 for a sin-
gle applicant.

The new investment plan
was conceived by Prime
Minister Timothy Harris with
the purpose of using the col-
lected funds for socio-eco-
nomic development on the
islands, in education, infra-
structure, tourism and indige-
nous entrepreneurship. [l
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itizenship and resi-
dency by invest-
ment schemes have
positive economic

impacts in on Euro-
pean Union member-states,
especially in the real estate
sector, reveals the study by
the European Parliamentary
Research Service (EPRS).
According to the report,
Citizenship by Investment
(CBI) and Residency by In-
vestment (RBI) schemes
have increased foreign in-
vestment in the EU States
that offer them.
European countries bene-
fitted from CBI and RBI by
€9.2 billion from 2008-2018

period, says the EPRS study.

“The inflows of investments
can be qualified as foreign
portfolio investment (FPI)
and property investments. In-
deed, the investments under
those CBI/RBI schemes are
of a passive nature, consist-
ing mostly of foreign portfolio
investments in securities and
other foreign financial assets
that are passively held by the
foreign investor. But in a long
run perspective, FPIs con-
tribute to sustainable growth
of the economy,” the report
said.

EPRS study shows that
Cyprus CBI has generated
around €4.8 billion between
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the years of 2008-2017. Por-
tugal’'s Golden Visa pro-
gramme has attracted more
than €4 billion in just five
years from 2013 to 2018.
Ireland has accumulated
more than €200 million be-
tween the years of 2012 to
2016 and Malta has also
generated more than €203
million through its Individual
Investor Programme (lIP)
from the year of 2013 to
2018. But the report lacks
statistics from Bulgaria, Esto-
nia, Latvia, Italy, Cyprus, and
Malta residency schemes.
“The spillover effects of
CBI/RBI schemes on job cre-
ation are similarly uncertain.

But it is clear that RBI/CBI
schemes make finances
more accessible for the com-
panies and they greatly con-
tribute to the growth of real
estate sector,” the report
said.

“In theory, the benefits of
CBI/RBI schemes for both
newcomers and destination
Member States are straight-
forward. For potential in-
vestors, these schemes are
attractive because they offer
a faster or easier route to
change residency, they pro-
vide insurance against politi-
cal or economic disturbance
at home, or they give access
to visa-free travel.
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“In exchange, destination
Member States enjoy the
benefits of new investments,
including revenues and job
creation. At aggregate level,
however, the economic im-
pacts of CBI/RBI schemes
are often modest and elu-
sive.

The vast majority of these
schemes rely partly or totally
on investments in the prop-
erty sector. In Cyprus, Latvia,
and Malta (together with
other forms of investment)
the investments should be
made in the real estate. It
could be argued that invest-
ment in property can stimu-
late construction activity and

thus create jobs. “However
evidence of these impacts in
practice is scarce”, says the
study.

But official statistics show
that In Cyprus, the number of
deeds of sale transactions in
the real estate sector has in-
creased by 43 percent in
2016 compared to 2015. ltis
noteworthy that 25.67 per-
cent relate to sales to for-
eign buyers. This is a 34.44
percent increase compared
to the previous year and can
be attributed to the fact that
Cyprus has attracted foreign
investors via its CBI/RBI
schemes.

“Cyprus has, in fact, saved

its economy after 2012-2013
financial crises by reshaping
its citizenship by investment
scheme,” says Sam Bayat,
founder of Bayat Legal Serv-
ices, a boutique firm based in
Dubai and specialising on in-
vestment migration.

“Cyprus citizenship
scheme accountable for the
2.5 percent of the country’s
GDP revenues, by contrast,
the agriculture sector there
generates only 2.3 percent of
the GDP. Thus, Cyprus In-
vestment Programme is vital
for the economy,” Bayat
adds.

Latvia is another EU state,
which witnessed a huge rise
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in the real estate market
when the Latvian RBI was in-
troduced. In some regions of
Latvia, the share of real
property transactions in
which foreigners were in-
volved reached more than 50
percent.

Even if the number of
deeds decreased by 6 per-
cent between 2015 and 2016
in Malta, the aggregate vol-
ume amount of transactions
on the property market rose
by 12 percent during the
same period, meaning that
there are fewer but bigger
transactions, says EPRS
study.

According to the available
data, in 2016, the Maltese
CBl scheme represented
0.43 percent of the total
number of sales in Malta, but
5.43 percent of the total sale
prices. These data clearly
suggest that the Maltese
property market is impacted
by the CBI scheme, with a
potential effect of a rise in
house prices.

In Portugal, from 2012 to
2018, €3.5 billion was in-
vested in property through its
RBI scheme. During the
same period of time, the
number of property transac-
tions rose by more than 100
percent. The rapid increase
in RBI applications has re-
portedly boosted the con-
struction sector and real
estate market, which in turn
led to the rise in prices, espe-
cially for luxury property.

But it has also to be men-
tioned that the commodifica-
tion of Lisbon’s historic
centre is partly due to the
Portuguese RBI scheme.

The study by EPRS also
argues that investments in
the property market lead to
the increase of the housing
costs, thus increasing anxi-
eties. W
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bu Dhabi Govern-

ment’'s economic di-

versification plan will

boost the stock of

he Dh108 billion
($29.4 billion) foreign direct
investment (FDI) inflow into
Abu Dhabi and the emirate’s
Dh331.13 billion ($90 billion)
foreign trade, according to
the Statistics Centre of Abu
Dhabi (SCAD).

Abu Dhabi, which has a
proven oil reserve of 92 bil-
lion barrels, will serve its
economy for the next 93
years, as per the current pro-
duction rate. The emirate,
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under the Vision 2030, is util-
ising its oil wealth to diversify
economy to make it more
sustainable by expanding
downstream petrochemicals
and associated industries,
manufacturing, tourism,
healthcare, aviation and fi-
nancial services.

A 37 per cent jump in aver-
age oil prices in 2018 is lead-
ing to a marked turnaround
in external balances of the
GCC countries and other
Middle East and North
African oil exporters, accord-
ing to the Institute of Interna-
tional Finance (IIF).

With oil prices hovering
above $60 per barrel and
poised to hit $100 within
months, the combined cur-
rent account surplus of the

10 Mena oil exporters is pro-
jected to rise by about $150
billion to $197 billion in 2018,
IIF said in their Mena Eco-
nomic Outlook report. For
the GCC, the current ac-
count surplus will widen from
$49 billion in 2017 to $188
billion in 2018, equivalent to
10 per cent of GDP. Financial
soundness indicators sug-
gest that the banking sys-
tems remain sound. Capital
adequacy ratios exceed 16
per cent in the six GCC
countries.

These factors are good
enough indicators of a robust
economy and the huge cur-
rent account surplus is ex-
pected to be invested in
infrastructure and housing,
that will create additional de-

mand and investment and
thus boost FDI inflow.

Abu Dhabi National Oil
Company (ADNOC) earlier
this year announced invest-
ment of Dh165 billion into
downstream petrochemical
sector that will create 15,000
well-paid jobs in the new in-
dustrial cluster in Ruwais
where a Chemical City is
being developed. The UAE is
expected to spend Dh400
billion over the next five
years in the downstream
sector as well as in develop-
ing Abu Dhabi's gas re-
serves.

It is at this backdrop, the
Abu Dhabi Investment Office
(ADIO), the investment arm
of the Abu Dhabi Govern-
ment, announced new in-




vestment opportunities at the
Abu Dhabi Investment Con-
ference in the wake of recent
investor-friendly economic
reforms and how to capi-
talise on the opportunities
these reforms will bring.

ADIO is currently oversee-
ing the development of proj-
ects worth Dh3-5 billion, a
top official announced at the
International Real Estate In-
vestment Show (IREIS) 2018
that took off at the Abu Dhabi
National Exhibition Centre
(ADNEC).

These include Dh350 mil-
lion worth of investment in
three hotel and marina proj-
ects in Mirfa as well as
Dh150 million worth of three
hotel and resort projects in
Delma Island — where private

B
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sector is developing the proj-
ects, under the guidance of
ADIO.

“ADIO is working closely
with the private sector of the
UAE and international in-
vestors to invest in master-
planned projects in Abu
Dhabi and we are currently
helping the prove sector in-
vestors in implementing a
number of projects across
the emirate of Abu Dhabi,”
Mohammed Al Hosani, Advi-
sor to ADIO, said.

“These include three hotels
and resorts at Delma Island,
three hotels and a marina at
Mirfa and hotels in Gayathi
and Madinat Zayed cities. In
total the value of these proj-
ects undertaken by the pri-
vate sector would be

between Dh3-5 billion.”

He said, ADIO has also
floated tender for 7 mixed
use projects with Abu Dhabi
Sports Council to develop
sports-inspired mixed-use
projects.

“These are under a public-
private partnership (PPP)
arrangement in coordination
with Abu Dhabi Sports Coun-
cil where the private sectors
will develop the projects for
the client,” Al Hosani said.
“The tender has been floated
and the bid closing deadline
is November 21. We expect
a good number of develop-
ers and contractors to bid for
the projects.”

Al Hosani said, any land-
lord with a sizeable chunk of
landbank in the emirate of
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Abu Dhabi can approach
ADIO to help find investors
and help develop projects.

“Although ADIO is a very
new player in the scene, we
are very aggressive in work-
ing towards the Abu Dhabi
Vision 2030 by identifying
new projects and investors
develop projects,” Al Hosani
said. “We are playing the role
of match-maker between the
landlords, asset manager, in-
vestors and developers. Our
initiatives will create new em-
ployment and create new at-
tractions across the emirate
and help the emirates gross
domestic product.

ADIO is also overseeing
the development of the Man-
grove Park which is spread
across 10 square kilometres
where 8 million trees exist.
Among the projects ADIO will
also oversee the develop-
ment of an underwater mu-
seum off the coast of
Saadiyat Island.

The intelligent utilisation of
the hydrocarbon resources
will help create new down-
stream petrochemicals in-
dustries that will help set up
hundreds of manufacturing
and industrial units across
the emirate, said Antoine
Georges, managing director
of Dome Exhibitions.

“Abu Dhabi currently man-
ufactures aircraft compo-
nents for Boeing and Airbus
and we will soon see the
emirate set up industries to
manufacture and supply
parts and components to the
global automobiles indus-
tries,” said Georges. i}
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Dh149.5 million

contract to Cast

Construction, a
Dubai-based civil construc-
tion company, for the main
construction works of Jew-
elz, the developer’s tenth
residential project to be built
at Arjan, near Miracle Gar-
dens.

The Dh300 million Jewelz
project offers 463 residential
units, ranging from studio,
one and two-bedroom apart-
ments. The project is attrac-
tively located on a plot
adjacent to the park with a
private entrance leading to

~~
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the property.

The project, launched in
March 2018, is scheduled for
delivery in the first quarter of
2020.

The amenities include a
fully equipped health club,
swimming pool, steam and
sauna room, multi-purpose
hall, jogging track, barbecue
deck, badminton court, pad-
dle tennis court and a high
tech surveillance system for
the protection and security of
the residents.

The building design and ar-
chitectural aesthetic was cre-
ated to reinforce the design
strategy of Danube, which
helps maximise the living

gts Danut
or Dna00 m Jew

anube
has awarded a

space while delivering con-
venience of community liv-
ing. The project dedicates 50
percent space to open areas
with an emphasis on green-
ery and landscapes.

Rizwan Sajan, Founder
and Chairman, of the
Danube Group, said: “As a
developer we remain com-
mitted to the Dubai Real Es-
tate market. Through our
successful property launch
and construction delivery we
want to reinforce the belief in
the real estate industry of
Dubai which remains one of
the most lucrative real estate
investment opportunities
worldwide. We are deter-

mined to deliver all our proj-
ects to our customers on
time. The awarding of the
main construction contract
within seven months of the
launch of the project reflects
our strong commitment to
our customers”

Following the commercial
launch of properties and sub-
sequent sell-out, Danube
usually starts tendering for
the construction of the proj-
ect, before launching the
next project.

Atif Rahman, Director and
Partner of Danube Proper-
ties, said, “The latest con-
struction contract raises our
construction contract value
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to Dh1.4 billion across ten
projects. As a developer, our
key objective is to deliver
projects on time and with
supreme quality and in most
cases we have been suc-
cessful in delivering deliver
better than promised value in
our real estate projects. In
this endeavour the contractor
becomes a key stakeholder
and | ensure selection of the
best available partner to de-
liver nothing less than the
best.

“Backed by the phenome-
nal sales success | am ex-
tremely pleased that all our
ongoing projects are strongly
placed and progressing well

4 1k

with their respective con-
struction. | am very confident
that our partnership with
Cast Contracting will set a
new benchmark of construc-
tion quality.”

Danube Properties, part of
the Danube Group, made its
foray in to the real estate
market in June 2014, by
launching the Dh500 million
171 townhouses at Al Furjan.
Since then, it continued to
expand its development port-
folio by launching Glitz Resi-
dence |, Il, lll, Starz, Glamz,
Miraclz, Resortz, Bayz, Jew-
elz and Lawnz projects.

The company currently has
a development portfolio of

3,680 units, with a combined
value exceeding Dh3.14 bil-
lion. Itis delivering about 830
units in 2017-18, with a com-
bined sales value of Dh1 bil-
lion — or a third of its portfolio
value.

Yusra Saleh Al Yafei-Man-
aging Director of Cast Con-
struction, said: “It is my
utmost delight to be awarded
Danube Properties Jewelz
Project as the Main Contrac-
tor and certainly privileged to
associate with Danube Prop-
erties. On this occasion |
would like to extend my
warm regards to Mr. Atif Rah-
man Director and Partner of
Danube Properties for con-

sidering and selecting Cast
Construction. Cast Construc-
tion has a proven track
record of embarking and
successfully accomplishing
construction projects over
the last 2 decades. | believe
that construction is a “life
time Experience” hence we
ensure to build quality living
for the people which will
have lasting impact for
decades to follow.

Cast Construction has
been in the construction
business in UAE for the last
ten years, with a network of
offices in Dubai, Sharjah and
Ajman.

Established in the year
1993, Danube Group was
founded and cultivated under
the leadership of Rizwan
Sajan, who is the known to
be the Founder and Chair-
man of the Group. Starting
off as a small trading firm, the
company is moving from
strength-to-strength, expand-
ing its foothold in the region,
and has established itself as
the No. 1 building Materials
Company along with other
branches under its vast um-
brella.

In 2015, the company
recorded a turnover of
Dh5.14 billion and has been
growing ever since. More-
over, Rizwan Sajan was
ranked 12th among the “Top
100 Indian leaders in the
UAE’ List by Forbes Middle
East.

The company provides
more than 25,000 products
in stock and in-house value
added services in all of its
multiple set of showrooms
across the Middle East re-
gion and India. [l
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ndian nationals invest
more than Dh83.65 bil-
lion in Dubai real estate
sector between 2013-
2017. Non-resident Indi-
ans (NRIs) are the largest
group of foreign investors in
Dubai real estate. Indian na-
tionals invested Dh15.6 bil-
lion in 2017, Dh12 billion in
2016 and Dh20 billion in
2015.

Gemini Property Develop-
ers, a Dubai-based boutique
property developer, is focus-
ing on tapping into the Indian
market to promote and sell
its properties currently being
delivered and developed in
Dubai, by launching a major

marketing campaign in Mum-
bai at the Dubai Property
Show that takes place at
Bandra Kurla Complex in
Mumbai from December 7-9,
2018.

A number of UAE develop-
ers are currently participating
at the annual Dubai Property
Show that is aimed at tap-
ping into the Indian investors,
who have invested Dh83.5
billion (US$22.75 billion) in
the last five years. Indian na-
tionals are the largest foreign
investors in Dubai’s real es-
tate market — also dominated
by Indian-owned developers
—that creates a strong bridge
between India and the UAE.
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Indian nationals form the
largest expatriate population
in the UAE and they are also
the largest foreign owners of
business establishments in
the country.

They invested Dh15.6 bil-
lion in Dubai’s real estate in
2017, Dh12 billion in 2016
and Dh20 billion in 2015 —
their highest in a year, ac-
cording to Dubai Land De-
partment.

‘India and the UAE are
strategic partners — a rela-
tionship that has been ce-
mented by back-to-back
state visits at the highest
level — with Indian Prime
Minister Shri Narendra Modi

visiting the UAE twice in
three years to take the rela-
tionship to a new level,” Sud-
hakar R. Rao, Chairman of
Gemini Group, said.

“Both the countries are cur-
rently building up a US$75
billion fund that will be used
for the infrastructure devel-
opment in India and mostly
funded by the UAE. We are
happy to play our part in
bringing the people, re-
sources and wealth of both
the countries much closer to
create a win-win situation,”,
Sudhakar added

Indian nationals are ex-
pected to remain at the fore-
front of the a three-day Dubai
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Property Show in Mumbai —
where Gemini Property De-
velopers is launching a vari-
ety of discount offers for
Indian buyers. The company
will showcase its maiden
project, the Dh300 million
Splendor at Mohammed Bin
Rashid (MBR) City, which
has been recently completed
and being handed over to
property buyers. Gemini is
offering a 24 percent rental
guarantees for property buy-
ers.

“India is a strategically im-
portant investor base for the
UAE due to several reasons.
While warm bilateral rela-
tions between the UAE and

India go back to decades,
the current momentum is un-

precedented. Foreign trade
figures between the UAE
and India rose from $182 mil-
lion in 1982 to staggering
$53 billion in 2017.” said
Sunil Gomes, Chief Execu-
tive Officer of Gemini Prop-
erty Developers.

“Investors in India regard
Dubai based real estate op-
tions as lucrative and high
yielding. The real estate mar-
ket in Dubai is highly regu-
lated, offers a very high
return on investment, quality
lifestyle, safe and close prox-
imity to India. All these fac-
tors make Gemini’s

properties attractive for in-
vestors,” he added.

“Our offer of discounts,
rental guarantees and waiv-
ing the property registration
fees are demonstration of
our strong commitment to
the Indian market and | be-
lieve, they will like our prod-
ucts and our current offer.
Dubai real estate market of-
fers a much higher and faster
rental yield varying between
5-8 percent, which is hard to
beat.”

Gemini have already
started handing over its
maiden Splendor project with
first  residents  already
moved-in. The G+8-storey

Splendor residential building
spans over a built-up area of
over 320,000 square feet,
which includes 134 residen-
tial units comprising spa-
cious one, two and
three-bedroom apartments,
penthouses and townhouses
equipped with state-of-the-
art amenities.

Besides the completed
Splendor project, Gemini
Property Developers are
showcasing upcoming
G+29-storey Symphony res-
idential project, the high-end
project at Dubai’s Business
Bay area, in close proximity
to iconic Burj Khalifa, the
Dubai Mall, the Dancing
Fountain and host of other
tourist attractions.

Symphony’s ground-break-
ing has already been com-
pleted and marks the
beginning of the construction
of the project that is esti-
mated for completion before
the historic Expo 2020,
which begins in October 20,
2020. H
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By Kamlesh Pandya
Bureau Chief, India

or Indian real estate,
2018 has largely been
a year on ‘recovery
mode’, according to
reports and observa-
tions made by key industry
officials and experts.

“India’s recovery from the
effects of demonetisation
and GST is reflected in our
First Quarter of 2018 GDP
clocking an impressive 8.2
percent growth,” said a latest
joint report published jointly
by Jones Lang LaSalle (JLL),
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a global real estate advisory
and the Indian apex private
sector body, Federation of In-
dian Chamber of Commerce
and Industry (FICCI).

Apart from the macro-eco-
nomic indicators, inflection
points observed within each
category of real estate mar-
kets indicate an overall sta-
ble growth in the medium
term, it said.

The number of new
launches crossed the
40,000-unit mark for the first
time after eight quarters in
the second quarter of 2018
with Bengaluru and Mumbai
remain the major contribu-
tors to new residential

launches.

Launches within the INR
40 lacs pricing bracket were
the highest during 2017 and
H1 2018, the report said. Af-
fordable housing finance is
estimated to burgeon into an
INR 6 lakh crore business
opportunity by 2022

Ramesh Nair, CEO and
Country Head, JLL India
said, “India’s real estate sec-
tor is at an inflection point
and the evolutionary trends
in the sector are paving the
way towards sustainable
growth of the industry. H1
2018 has seen phenomenal
growth in Grade A office
space from both, the de-

mand and supply side. Pri-
vate equity interest in Indian
retail realty is now at an all-
time high with the sector wit-
nessing an investment of
INR9.50 billion in 2018. With
regulatory reforms such as
Real Estate (Regulation and
Development) Act (RERA)
and Goods and Services
(GST) showing results, the
sector is poised to grow ex-
ponentially. Student Housing,
a new emerging sector pres-
ents a tremendous opportu-
nity for the market.”
Consumer Price Index
(CPI) inflation, which has
been a concern in the recent
past, is expected to remain
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at 4.7 percent in the annual
forecast for median inflation
(2018-19 and 2019-20).

Apart from the macro-eco-
nomic indicators, inflection
points observed within each
category of real estate mar-
kets indicate an overall sta-
ble growth in the medium
term.

Sanjay Dutt, Chairman
FICCI Real Estate Commit-
tee said, “The sector has
been through a bumpy ride in
the last couple of years, but
the environment is changing
and the sector is back in the
spotlight with key indicators
pointing at the revival of In-
dian real estate. Key regula-

tory reforms such as RERA
and REITs have given a new
lease to the sector, and in-
vestors and end users are
regaining confidence to-
wards the recovery trends in
the industry. Logistics and
warehousing, commercial
and retail are witnessing
surge in demand and ab-
sorption. Overall trends are
moving in the right direction
for the Indian real estate sec-
tor.”

The extent to which the
real estate sector has grown
can be gauged from invest-
ments in ‘under construction’
projects within investment
grade real estate. This num-
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ber which was about
US$173.9 billion in the forth
quarter of 2012, has touched
US$242.6 billion in the sec-
ond quarter of 2018. India
has moved up 30 ranks to
the 100th position on the
World Bank’s scale of coun-
tries in Ease of Doing Busi-
ness for 2018.

In 2008, Indian developers
sold 96,000 residential units,
which is expected to cross
130,000 this year.

Overall, strong economic
fundamentals, proactive re-
forms and the use of technol-
ogy will continue to boost the

sector. Apart from the con-
ventional sectors, the emer-

“Growth in the
Indian real estate
market through
2018 and into 2019
is being driven by
the fast rate at
which urbanisation
is happening. A
recent survey
mentioned India’s
urban population as
expected to reach
800 million in the
next 30 to 35 years,
becoming equal in
size to India’s rural
population...”

- Dr. Niranjan
Hiranandani,
President, Naredco

gence of alternative segment
(student housing and senior
living) and greater demand
from sophisticated logistics
in the warehousing space
are expected to be the driv-
ers for robust growth and a
promising future for the sec-
tor, the report observed.

The recovery is from what
Dr. Niranjan Hiranandani,
MD and co-founder, Hiranan-
dani Group refers to as the
‘Tsunamis’ that hit Indian real
estate across 2016 - 2017.

Economic and policy re-
forms majorly impacted In-
dian real estate, starting with
Demonetisation (DeMo) in
end 2016, went on through
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implementation of other
major reforms like RERA,
GST, Insolvency Bankruptcy
Code and Benami Properties
Act which effectively, led to
sluggish real estate market
sentiment. This ‘system re-
boot’ resulted in homebuyers
turning into ‘fence sitters’,
getting into a ‘wait and watch’
mode.

On the flip side, the new
era post the policy transfor-
mation regime has brought in
much-awaited transparency,
accountability and compli-
ance mechanism in place
which is helping enhance
consumer confidence. So,
sales are up, the buyer is

Dr Niranjan Hiranandani,
President of Naredco

Pankaj Kapoor, Managing
Director, Liases Foras

back to the market — it is bet-
ter, but not as good as would
have been expected.
Across Indian real estate,
the buyer is back, says
Satish Magar, MD, Maga-
rpatta Township Develop-
ment and Construction
Company Limited, Pune.
“There is movement, butin a
price-band that is around Rs
7.000,000 (70 million) and
largely in the 2 BHK seg-
ment,” he adds. For a city
like Pune, which is an auto-
mobile and Information Tech-
nology driven economic
powerhouse, it is the new
jobs which have come up,
largely in Information Tech-
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nology, which have driven
demand for residential real
estate, as also rental homes.
“It is a similar scenario in
Bengaluru and Hyderabad,
2018 has witnessed IT hiring
leading to enhanced demand
for residential real estate,” he
adds.

Growth in the Indian real
estate market through 2018
and into 2019 is being driven
by the fast rate at which ur-
banisation is happening. A
recent survey mentioned
India’s urban population as
expected to reach 800 mil-
lion in the next 30 to 35
years, becoming equal in
size to India’s rural popula-

Satish Magar, Managing
Director, Magarpatta
Township Development

Arvind Nandan, Executive
Director for Research,
Knight Frank India

tion, said Dr. Niranjan Hi-
ranandani.

He added that most of the
demand is expected to be in
the Affordable Housing seg-
ment and the middle income
group. From the perspective
of GDP growth, the forward
and backward linkages
mean Indian real estate will
also create more employ-
ment opportunities. “The In-
dian real estate market is
expected to touch US$180
billion by 2020. Housing sec-
tor is expected to contribute
around 11 per cent to India’s
GDP by 2020,” added Dr. Ni-
ranjan Hiranandani.

There have been micro-
markets which have per-
formed well, like In the
Mumbai Metropolitan Region
(MMR), cities like Thane and
Kalyan which across 2018,
have seen the home buyer
return in sync with sales and
leasing of retail, commercial,
workspaces and [T-driven
real estate, says Rajan Ban-
delkar, Director, Raunak
Group.

“The implementation of
RERA has played an impor-
tant role in the return of the
home buyer across 2018,”
he says. Mumbai city, sub-
urbs and peripheral areas
across the Mumbai Metropol-
itan Region (MMR) have
seen some micro-markets
gain traction on price points
that remained steady across
most of the year, with a slight
increase across select proj-
ects with the advent of the
festive season in the last four
months of 2018. We see this
trend reflected across other
western Indian states like
Gujarat and Goa, along with
Maharashtra, says the
NAREDCO (West) Presi-
dent.

The year 2018 brought with
it a new ray of hope for the
residential sector, with both
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Ramesh Nair, Chief Executive
Officer and Country Head for
India, Jones Lang LaSalle

sales and new supply gradu-
ally picking up across the top
7 Indian cities — Bengaluru,
National Capital Region
(NCR), Mumbai Metropolitan
Region (MMR), Chennai,
Kolkata, Pune, and Hyder-
abad, says Anuj Puri, Chair-
man — ANAROCK Property
Consultants. As per
ANAROCK data, the new
launch supply across the top
7 cities in first three quarters
of 2018 stood at 1,39,700
units, increasing by 18 per
cent against the correspon-
ding period in 2017, he adds.

Housing sales also wit-
nessed a jump of nearly 8
per cent in the first three
quarters of 2018 as against
the same period in 2017.
“While we are still far away
from historic peak levels, the
positive impact of reforma-
tory changes like RERA and
GST has been making itself
felt,” adds Anuj Puri.

Indian real estate is grudg-
ingly adjusting itself to an un-
accustomed market
environment — one of trans-
parency and efficiency. In
fact, as per ANAROCK's re-
cent Consumer Survey, 81
per cent of respondents feel
that Indian real estate has
become more efficient and
transparent, says Anuj Puri.

Anuj Puri, Chairman,
Anarock Property
Consultants

Rajan Bandelkar, Director,
Raunak Group
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The Indian property mar-
kets have come off a long
slump and through a series
of structural reforms over the
last two years, says Arvind
Nandan, Executive Director-
Research, Knight Frank
India.

“It is evident from past data
that most markets remained
in a wait and watch mode
during most of 2016-17. The
first half of 2018 saw office
spaces record a sound 13
per cent year on year growth.
What needs to be empha-
sized is that apart from the
regular demand generators
like banking, manufacturing
and technology sectors,
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other services including co-
working spaces recorded 40
per cent of the total volumes
as compared to 29 per cent
in the previous year. Nearly
20 million sq. ft of office
space was transacted during
the period. Office rentals
were mostly seen to be sta-
ble or marginally rising in
2018,” he adds.

Pankaj Ojha of the consul-
tancy 'Launchpad' based in
Pune says the city, like other
IT cities in India, has wit-
nessed constantly growing
social infrastructure, nightlife,
good connectivity and good
public transportation and
connectivity to major busi-

Pankaj Jain, Managing
Director, Realistic Realtors

Pankaj Ojha, Captain of
Launchpad Consultancy
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$242.6 hillion

investment in on-going
projects in Q2, 2018 in India

$173.9 hillion

investment in construction
projects in India Q4 in 2012

130,000

homes are expected to be
sold in India in 2018

$180 hillion

value of Indian real estate to
reach a year by 2020

ness hubs. Pune’s real es-
tate, through 2018, has been
outstanding for Investors and
end-users.

“Starting from budget
Homes to Luxury Villas there
is a plethora of options, and
the city has something for
every segment of buyers and
investors, making IT cities —
including Pune — as one of
the best investment destina-
tions for end-users and in-
vestors, including NRIs.”

Information Technology is
among the co-writers of the
real estate revival across
2018 in cities like Bengaluru
and Hyderabad, apart from
Pune.
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Pankaj Kapoor, MD real
estate ratings and research
agency Liases Foras fore-
casts that sales are expected
to double by 2020, post a
brief slowdown.

“The Prime Minister’s initia-
tive, ‘Housing For All by
2022’ has helped real estate
grow significantly in terms of
end-user participation, given
that the scheme provides di-
rect financial benefits to first
time home buyers. Due to
this scheme, residential real
estate sales through 2018 in
tier-1l and tier-lIl cities have
started growing rapidly,” he
adds.

"Consequently new

launches have been increas-
ing at a very fast pace and
have grown by 38 percent
between calendar year 2017
and 2018 (Jan to Septem-
ber). Most of the new
launches this year have
catered to affordable and
mid-segment home buyers,”
he points out.

In southern India, in Chen-
nai, we have seen a mixed
bag of residential real estate
options that end up being the
‘flavour of the month’, says
Dr. Niranjan Hiranandani. At
his project, Hiranandani
Parks in Oragadam near
Chennai, the new offering is
villa plots — and it has taken

off as being majorly ‘in de-
mand’. “At the integrated
township, we offer low rise
and high rise apartments, vil-
las and villa plots. The de-
mand is for villa plots has
exceeded our expectations,
he says.

Oragadam, like Pune, is an
automobile and information
technology hub, and these
industries have been drivers
of residential real estate de-
mand, says Dr. Niranjan Hi-
ranandani.

“Indian real estate through
2018, is diversifying, and like
other players in the industry,
we are coming up with ware-
housing and logistics parks

as also integrated industrial
townships which will include
housing in Oragadam, Pune
and Nashik,” he adds.

“Co-working spaces have
taken off in a big way, and at
Hiranandani Estate, Thane,
we have already concluded
the first such transaction with
an American co-working
major. Indian real estate is
not just growing, but also di-
versifying into newer seg-
ments, which in turn are an
investment opportunity,” he
adds.

There is a big investment
inflow from NRIs in Commer-
cial Real Estate in India in
general and the national
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Capital Region (NCR) in
particular, says Pankaj Jain,
Managing Director at Realis-
tic Realtors, Delhi/ National
Capital Region (NCR). “The
first reason is higher rental
income as compared to re-
turns from residential real es-
tate. Secondly, the
appreciation potential also
looks better as compared to
residential properties, he
adds.

The past few months have
witnessed correction in price
points for some locations in
NCR’s residential real estate.
Those who have a long term
horizon find a lot of projects
offering value for money.

o '_'-I‘.. =

Given the drop in Indian
Rupee, investment by NRIs
has become more lucrative
than ever. At the same time,
NRIs are also safeguarding
their investments in NCR
properties. The preference is
for ready possession or
nearing completion proper-
ties.

Very few buyers and in-
vestors — no more than 10 to
15 per cent of the total - are
opting for new launches in
NCR. This is why a few proj-
ects in Gurgaon like Pioneer
Araya, DFL Crest, Tata Pri-
manti, Central Park and
M3M Golf Estate are among
the favoured properties for

NRIs.

As a result, sales in selec-
tive projects and condomini-
ums are picking up. Top of
all, price movement in resi-
dential plots in Gurgaon and
Noida have increased by an
average of 12 per cent in the
past one year, as a result of
investments by Indian HNIs
and NRIs, adds Pankaj Jain.

On the residential front, the
trend in 2018 has been
clearly about focusing on
lowering the ticket sizes. In
2018 H-1, the overall sales
were recorded at around
1.30 lakh units, of which
Mumbai and Bangalore wit-
nessed nearly 47 percent of

the sales, says Arvind Nan-
dan.

“Mumbai and Bangalore
also accounted for a major
share of the supply infusions,
with 56 per cent of the overall
supply being in these two
cities. It is nearly evident that
the builders have renewed
their focus on the sub-INR 60
lakh segment, where maxi-
mum demand is expected to
be. While the markets are
showing a sign to gradual
stability, the prices mostly re-
mained stagnant with the ex-
ception of Hyderabad and
Bangalore to some extent,”
he adds.

Despite the teething pains
of game-changing policies
like RERA and GST in 2017
and early 2018, project
launches increased by 18
percent in the first three
quarters of 2018 as against
the same period in 2017,
says Anuj Puri.

“Considering this growth
pattern and the fact that the
real estate sector is looking
more upbeat in terms of
overall consumer senti-
ments, builders will focus on
launching more new projects
across cities in 2019. How-
ever, the ongoing consolida-
tion process brought on by
the NBFC crisis as well as
RERA and GST will cause a
lot of this supply to change
hands,” he adds.

While there was a hint of
recovery in the earlier part of
the year based on clarity of
taxation and RERA, the mix
of events will probably keep
the markets in a state of bal-
ance for the next 6 months.

“Nevertheless,” adds
Arvind Nandan, “it is impor-
tant to remember that the la-
tent demand and strength of
the Indian economy are
highly likely to create a con-
ducive atmosphere for the
revival of real estate markets
in the latter part of 2019,” he
concludes. i
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Ramesh Sanghvi, Chairman
and Managing Director of
Sanghvi Parrsssva Group
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Gulf Property
Exclusive

anghvi  Parrsssva

Group, a major real

estate developer in

Mumbai, has deliv-

ered 18,000 resi-
dences across 72 projects
and it prepares for the han-
dover of more projects in
2018 and 2019.

Ramesh Sanghvi, Chair-
man and Managing Director
of Sanghvi Parrsssva Group
and a reputed Indian devel-
oper and social entrepre-
neur, says the ongoing
economic reforms and
changes in the real estate
sector will improve the eco-
nomic environment in India,
make the economy more
transparent that will help

investor confi-

mpany is planning

ects to the'Non-Resident In-
dian (NRI) community, who
represents between 8-12
percent of the total number
of real estate buyers.

According to a latest re-
port, more than 130,000 res-
idential units will be sold
across India and if the NRIs
represent 10 percent of that
— means that the NRIs would
purchase at least 13,000 res-
idential units this year. With
an average price of Rs10
million, this could translate a
whopping Rs130 billion mar-
ket.

Nearly half of the Rs130
billion are generated out of
the Gulf region.

Sanghvi Parrsssva Group
is the legacy of Sanghvi
Group formed in 1983 by
Shri Sankalchand Sanghvi

who had started working with

Lodha and were
partners.

Born in 1968, Ramesh
Sanghvi was mentored by
his father Shri Sankalchand
Sanghvi, from whom he

initially

learnt the important philoso-
phies of life and the vision he
further developed for the
Sanghvi Parrsssva Group.

Ramesh Sanghvi holds a
Bachelor’s degree in Com-
merce from Mumbai Univer-
sity and holds a Bachelor’s
degree in General Law from
Government Law College.
However, his business acu-
men and vision was shaped
much earlier in his life by his
father.

He is a staunch supporter
of values and commitment.
Sanghvi Parrsssva Group,
the real estate arm of
Sanghvi Group, was estab-
lished in 2015.

Sanghvi Parrsssva Group
is one of Mumbai’s premier
real estate group primarily in-
volved in the development
and sale of residential and
commercial properties.
Sanghvi is a dynamic entre-
preneur and visionary whose
ethos revolves around high
work ethics, being passion-
ate about one’s dreams, and
enriching the lives of others.
Later, in 1986, Ramesh
Sanghvi joined the business
and the Lodha Sanghvi
Group was established.
However, in 1996, the two
companies decided to part
ways; the family business
now includes Ramesh

“Government of
India’s aim of
Housing for all in
2020 is driving the
residential
development
activity, while the
Real Estate
[Regulation and
Development] Act
(RERA) 2016 is
making market
more transparent...”

- Ramesh Sanghvi,
Chairman and
Managing Director
of Sanghvi
Parrsssva Group

Sanghvi and his three broth-
ers, and thus Sanghvi Group
was born.

Today, under the reigns of
Ramesh Sanghvi, Sanghvi
Parrsssva Group of Compa-
nies is on a mission to trans-
form Mumbai’s skyline. He
aims to take the company to
new heights by expanding its
horizons and seizing every
opportunity that comes
along.

Although Shri Sankalchand
Sanghvi was Ramesh'’s over-
all mentor for life, it has been
Mangal Prabhat Lodha who
has been Ramesh’s real es-
tate business mentor who
has inspired him to finish
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what they started.

From 1986 to 2015, he was
completely devoted towards
building the company.

By spending quality time
with his family, he is able to
give the best gift to his chil-
dren: time.

Ramesh Sanghvi’s journey
so far has not been without
failures. In his own words, he
says, ‘Failure is a part of
growing; it is a step towards
achieving the goal. It is an
evidence/sign that you are
growing. Failures make a
person stronger and more in-
telligent’.

Sanghvi Parrsssva Group
has a number of landmark
developments and acco-
lades to its name. In 2017,
the group won the presti-
gious title ‘“The Best Afford-
able Housing Project of the
Year 2017’ for Sanghvi
Golden City at the 32nd Na-
tional Real Estate Annual
Awards. Sanghvi Parrsssva
Group currently employs
over 100 professionals
across offices and provides
site-based employment to
over 500 workers.

The group currently has
ongoing projects in
Ghatkopar, Malad, Andheri,
Bhiwandi and Atgaon, and
Shahpur areas. They also
have upcoming projects in
Kandivali, Parel, Goregaon,
Mazgaon, Vasind and Lal-
baugh areas, and we will be
launching projects in Charni
Road, Khetwadi and Lower
Parel areas shortly.

Sanghvi Parrsssva Group
has also diversified into con-
tracting of large projects in
real estate and infrastructure
in Mumbai and Ahmedabad.

While Sanghvi Parrsssva
Group is highly passionate
about what it does, it has not
forgotten the importance of
giving back to society.

The group’s philanthropic
and CSR activities include
the launch of Seema

Prarthana Sanghvi
Executive Director

Sanghvi Welfare Founda-
tion.The key focus areas of
their CSR initiatives include
children education and serv-
ing the country in all the pos-
sible ways.

In an exclusive interview
with Gulf Property, Ramesh
Sanghvi, Chairman and
Managing Director  of
Sanghvi Parrsssva Group,
elaborated his thoughts on
Indian real estate market.
Excerpts:

Gulf Property: What is
your view on India’s real
estate market in general
and in Mumbai in particu-
lar?

Ramesh Sanghvi: The rapid
urbanisation is expected to
offer significant opportunities
for real estate and infrastruc-
ture development in Indian
cities.

Reform measures includ-
ing implementation of RERA,
a push to affordable housing
and smart cities mission
have made India an investor-
friendly destination for the
real estate market.

This sector has witnessed
high growth in recent times
with the rise in demand for
office as well as residential
spaces. ltis also important to
note that the real estate de-
velopers have been instru-

Shri Parrsssva Classic

mental in changing the face
of India through building
state-of-the-art infrastruc-
ture, buildings, townships,
malls spread all over the
country.

The Mumbai Metropolitan
Region has witnessed a
growth of 13 percent. The
residential sales in Tier-1
cites rose by 9 percent from
a year ago led by affordable
housing, according to data
from Liases Foras Real Es-
tate rating and research.

Maharashtra RERA has
brought developers and buy-
ers on a common platform
and provides relief to home-
buyers. MahaRERA is the
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revolution to make informal
real estate industry a very
formal one. Rationalisation of

real estate transaction
process in entire industry has
made cost of acquisition pre-
dictable.

Projects will be completed
in time and there will be a
custodian of faith in regulator
authority. Since its inception,
RERA has satisfied hun-
dreds and thousands of flats
buyers who were looping in
dark and were running pillar
to post get their dream
home. It is a great time
ahead for real estate industry
under the umbrella of regula-
tory reforms in the form of

.

RERA. Now builders cannot
utilise the money from the
current project for buying
land for other projects.

Has the sector recovered
from the demonetisation?
Yes the market has recov-
ered from the demonetisa-
tion and a high-level of
transparency is being main-
tained by the developers.
This is giving the confi-
dence to the new buyers to
invest in property market.
The demonetisation crisis
was further aggravated due
to the implementation of var-
ious policy reforms like
RERA and GST. These re-

Vama Sanghvi
Executive Director

forms were aimed at protect-
ing consumer interest, im-
proving transparency in the
sector and making builders
more accountable, among
others.

The affordable housing
segment has been the driv-
ing force in the residential
sector; even commercial real
estate absorption has re-
mained strong, showing
signs of a robust business
environment. A positive leas-
ing market with strong global
occupier demand has sus-
tained investors’ interest in
the commercial segment.

What is the market outlook

— according to you?
Increasing incomes, urbani-
sation and economic growth
are pushing the demand of
residential and commercial
realty demand in India.

Real estate has also be-
come a preferred asset class
for investment. Segments
like warehousing, hospitality
and affordable houses are
growing at a fast pace in
India, presenting wider op-
portunities for investors.
Government of India’s aim
of Housing for all in 2020 is
driving the residential devel-
opment activity, while the
Real Estate [Regulation and
Development] Act (RERA)
2016 is making market more
transparent. It is also ex-
pected that this sector will
incur more non-resident In-
dian [NRI] investment in the
both short term and long
term.

Foreign Direct Investment
(FDI): The government has
permitted FDI up to 100 per-
cent under automatic route in
townships, housing, built-up
infrastructure and construc-
tion development projects
which would include, but not
be restricted to, housing,
commercial premises, ho-
tels, resorts, hospitals, edu-
cational institutions,
recreational facilities, city
and regional level infrastruc-
ture facilities, such as roads
and bridges, transit systems
etc., that will continue to
drive the demand.

Do you think it’s the right
time to invest in properties
in India? Why?

Yes. Post RERA implemen-
tation in India, investment in
properties in India has be-
come more safe and trans-
parent.

As the overall market sen-
timents are low it is the right
time to invest in India, major-
ity of the developers are of-
fering good discounts on
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rates and free bees on their
properties. There are compa-
nies who are offering tailor
made payment schedule to
suit the payment option for
the prospective buyers.

Home loan interest rates
are at all-time low: The ex-
cess liquidity in the banking
system has led the RBI reign
the key lending rates. Resul-
tantly, the home loan interest
rates that were recorded at
around 9.5 percent a year in
2016 have now been floating
in the range between 8.3-8.4
percent.

Steady revival of interest
from global investor frater-
nity: The implementation of
overarching regulatory
mechanisms has instilled a
much higher level of confi-
dence in the global investor
fraternity. The real estate
sector is projected to receive
Private Equity (PE) invest-
ments to the tune of US$4
billion during this fiscal year,
as per industry reports.

How does the current ex-
change rate of the Indian
Rupee favour the NRIs, es-
pecially in terms of buying
properties?
The fluctuating Indian rupee
and introduction of various
regulations to bring in trans-
parency and accountability
are making real estate mar-
ket more lucrative for the
non-resident Indians [NRIs].
The drop in rupee can be
seen as investment opportu-
nity for the individual buyers
as well as institutional in-
vestors. About 7-8 percent of

the inventory is bought and
held by the NRI’s every year.

How many projects has
Sanghvi Parrsssva Group
delivered so far? How
many million square feet of
development have you de-
livered so far?

The following projects have
been delivered by Sanghvi
Parrsssva Group so far:
Sanghvi Golden City — At-

gaon, Shahpur; Sanghvi
Parrsssva  Eleganza -
Ghatkopar and Sanghvi

Jewel — Malad.

What is the total value of
the properties delivered by

Sanghvi Parrsssva Group?
The total value of the proper-
ties delivered by the Sanghvi
Parrsssva Group is INR1.23
billion.

How many properties are
currently under construc-
tion and development?
We have a good number of
projects currently under de-
velopment and planning.
The properties which are
under construction and de-
velopment are: Sanghvi
Parrsssva  Elegenza -
Ghatkopa; Sanghvi
Parrsssva Classic — Bhi-
wandi; Sanghvi Parrsssva
City — Atgaon, Shahpur;

Sanghvi Arham Bluz — And-
heri; Sanghvi Parrsssva Ex-
cellenSea — Charni Road;
Neev Galaxy — Malad

Our future projects are:
Sanghvi Parrsssva Con-
corde — Khetwadi; Sanghvi
Parrsssva Corporate Park —
Lower Parel; Sanghvi
Parrsssva Crystal — Parel;
Sanghvi Parrsssva Empire —
Goregaon; Sanghvi
Parrsssva Enclave — Gojesh-
wari; Mohankheda Nagri —
Vasind; Sanghvi Parrsssva
Elite — Ghatkopar; Sanghvi

Parrsssva Estate — Maz-
gaon; Sanghvi Parrsssva
Emerald - Kandivali;

Sanghvi Parrsssva Vista -
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What is the combined
value of the properties cur-
rently under construction
and development?

The total value of the proper-
ties under construction and
development are INR2.56
billion.

How many properties are
being delivered this year
and in 20197

The projects delivered in
2018 are Sanghvi Parrsssva
Elegenza, Ghatkopar,
Sanghvi Golden City — At-
gaon. The properties that will
be delivered in 2019 are

Sanghvi Parrsssva City, At-
gaon and Sanghvi Parrsssva
Classic, Bhiwandi.

What is your marketing
game plan to attract in-
vestors from the UAE?
Sanghvi Parrsssva Group
has planned various market-
ing activities to attract the in-
vestors. These include road
shows and investor meet;
channel partner meeting;
participation in  property
shows; special rates and tai-
lor-made payment plan; mar-
keting campaigns in the
media.

How is the demand-supply

situation in real estate sec-
tor in India?

The demand and supply to-
tally depends on the location
and the development one
does.Proper planning, no
area wastage will make
every project sell faster.

What support will your
company provide to prop-
erty buyers from the UAE?
Sanghvi Parrsssva Group
has various projects for
every segment and budget.
All our projects are as per
the RERA guidelines and ap-
proved by all housing fi-
nance. We can have tailored
made payment schedule and

REALTY

Sanghvi Parrsssva City

other payment options for
our property buyers from the
UAE.

The better locations, trans-
parency and trust of over 35
yrs in the industry will add
value to all our projects.

Each of our projects of-
fered will be timely com-
pleted with international
standard.

Home loan option will be
there for the desired client.

We will also help in renting
out the units for the investors
because of having good net-
work with the channel part-
ners.

We will also help in re-sell-
ing their flat with mutually
agreed lock-in period.

Do you plan to set up your
marketing and sales office
in the UAE - in future?
Yes in future we are open to
start marketing and sales of-
fice in future in the UAE.

How do you see the chang-
ing landscape of the Indian
real estate market?

The sector is in the positive
territory. The new infrastruc-
ture which is being created
will enable growth of hous-
ing, will enable improved ac-
cess to new, peripheral
areas near existing cities
where smart cities would be
created; the government’s
new policies are supporting
creation of housing stock for
the end-user.

The Mumbai Trans-Har-
bour link would open up
huge chunk of land across
the harbour, which could be
an extension of South Mum-

bai.
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Gulf Property
Exclusive

eorgia grants tem-

porary residence

permit through the

purchase of immov-

able property with a
minimum value of
US$35,000 — one of the
cheapest Residency by In-
vestment (RBI) programmes
in the world.

“In accordance with Law of
Georgia on Promotion and
Guarantees of Investments,
foreign nationals with a mini-
mum investment of

GEL300,000 (Georgian Lira),
which is equivalent to
US$125,000 in Georgia, are
eligible for an investment
residence permit,” said a
government spokesperson.

“To apply, an individual will
be required to provide evi-
dence of investment, per-
sonal identification
documents and a recom-
mendation letter from a
Georgian government official
or 3 Georgian nationals.”

A number of Georgian real
estate developers have now
started to promote their prop-
erties in the UAE to woo in-
vestors  granting  them
permanent residency

through investment in real
estate.

Sky Development is one
such developer with a num-
ber of projects that the UAE-
based investors could benefit
from.

“Foreigners can obtain res-
idence permit in 10 days. A
short-term residence permit
is issued to foreigners and
members of his/her family, if
the foreigner owns a prop-
erty by the Georgian legisla-
tion with the value more than
US$35 000, which is sup-
posed to be raised to
US$100 000 soon,” Giorgi
Tugushi, Shareholder of Sky
Development, a large prop-

erty developer in Georgia,
told Gulf Property in an ex-
clusive interview recently.

“Permanent residence per-
mit is issued to a spouse,
parent and child of citizen of
Georgia; also, to a foreign
citizen who, holding a tempo-
rary residence permit, has
resided in Georgia during the
preceding six years. If the
person lived in Georgia for
educational purposes or
medical treatment or spent
some time working at the
diplomatic mission or at an
equivalent representative of-
fice, this period cannot be
counted towards the pre-req-
uisite six-year term.”

76 Gulf Property



In an exclusive interview
with Gulf Property, Giorgi Tu-
gushi, Shareholder of Sky
Development, elaborated his
thoughts on a number of is-
sues. Excerpts:

Gulf Property: How is the
socio-economic and politi-
cal environment in Geor-
gia?

Giorgi Tugushi: Georgia is
the leader in the Caucasus
region for several reasons: It
has access to the Black Sea
coast.

However, what is really im-
portant is the economic
transformation of the country.
Georgia is turning into an in-

ternational transport corridor
through Batumi and Poti
ports, Baku—Tbilisi—-Kars
Railway line, an oil pipeline
from Baku through Thilisi to
Ceyhan, the Baku-Thbilisi—
Ceyhan pipeline (BTC) and a
parallel gas pipeline, the
South Caucasus Pipeline.

The country has sizable
hydropower resources.
Throughout Georgia's mod-
ern history agriculture and
tourism have been principal
economic sectors, because
of the country's climate and
topography.

Tourism is an increasingly
significant part of the Geor-
gian economy. In 2016,

2,714,773 tourists brought
approximately $2.16 billion to
the country. According to the
government, there are 103
resorts in different climatic
zones in Georgia. Tourist at-
tractions include more than
2,000 mineral springs, over
12,000 historical and cultural
monuments, four of which
are recognised as UNESCO
World Heritage Sites.

Can foreigners buy prop-
erty and gain residency?
For how long? What are
the terms of residency by
ownership of property?

In our country buying a prop-
erty for becoming short-term

Giorgi Tugushi, Shareholder
of Sky Development, Georgia

(1 year) resident has been a
common practice.

After short-term residency
foreigners can apply for per-
manent residency. In fact,
there are different types of
residence permits in Geor-
gia.

Investment residence per-
mit is issued to a foreign citi-
zen who invested at least
GEL300,000 (but it is sup-
posed to be changed to
$300,000 soon) in Georgia.
This provision is prescribed
in the Law of Georgia on Pro-
motion and Guarantees of in-
vestment.

In such cases, residence
permits are also issued to
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the investor’'s family mem-

bers, which include a
spouse, underage depend-
ent and/or fully dependent in-
capacitated person;
Temporary residence per-
mit is issued to a foreigner,
who according to the Law of
Georgia on elimination of do-
mestic violence, protection of
and support to its victims,
has been recognised as a
victim of domestic violence;
Short-term residence per-
mit is issued to the person —
and his/her family members
— who have the right to im-
movable property with the
market price above
US$35,000. This ceiling is

expected to be raised to
US$100,000 soon.

How long does it take and
what is the minimum in-
vestment?

Foreigner can get residence
permit in 10 days.

A short-term residence per-
mit is issued to foreigners
and members of his/her fam-
ily, if the foreigner owns a
property with the value ex-
ceeding US$35,000.

Can foreigners owning a
property obtain a Georgian
passport? What are the
terms of passport by dint
of owning a property?

With the property of a real
estate you get residence per-
mit not citizenship.

What support will your
company provide to prop-
erty buyers from the UAE?
Our company will take re-
sponsibility to manage all the
legal documents and issues
about residence permit.

Why should someone from
the UAE buy property in
Georgia?

Georgia has been showing
significant improvement in
terms of business and eco-
nomics and is likely to follow
this path. Year-on-year more

and more foreigners are will-
ing to live and start a busi-
ness in our country.
Compared to other Euro-
pean countries living cost in
Georgia is cheaper, there is
less corruption and bureau-
cracy. It is very easy to get
residency and start doing
business.

Georgia is ranked 6th in
the World Bank Doing Busi-
ness Report (2018), ranking
higher than countries such
as Sweden, Estonia, Finland
and Australia.

How many projects has
Sky Development deliver
so far?
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Sky development, which is
known for its unique con-
struction style and high qual-
ity, has delivered six projects
so far.

It has three on-going and
eight projects in the pipeline.

Sky Development is a
member of the investment
company Wealth Manage-
ment. The brand is well
known in Georgia that’'s why
we have permanent cus-
tomers who are ready to co-
operate with every new
project.

Having partners and in-
vestors from over 50 coun-
tries is one more thing that
makes our company so

trusted and popular. We try
our best to create safe and
cozy homes, every house
owner is involved in design-
ing his own apartment. Be-
sides, we create vast
recreational zones in every
project we make. As a result,
we gain prestige and loyal
customers.

How is your response from
the UAE market, following
your participation at the
IREIS?
The IREIS exhibition and
conference was very useful
and productive for our com-
pany.

During the business meet-

ings in Abu Dhabi, we met a
number of visitors and pre-
sented a new, unprece-
dented project D9, which will
be constructed soon. The
project was greatly appreci-
ated and attracted investors'
interest.

After the Abu Dhabi exhibi-
tion, we decided to organise
an international conference
in Georgia in January and
along with the other projects
we are going to present
Summer Sky and D9 to inter-
national audience once
again.

What is your marketing
game plan to attract in-

vestors from the UAE?

There is no doubt that Geor-
gia attracts lots of foreign in-
vestors. The two investment
destination cities which stand
out, are — the capital city Thbil-
isi and the sea resort Batumi.

But only our company, Sky
Development offers contract
with guaranteed minimum
ROI of 10 percent in the proj-
ect Sky Batumi (Summer
Sky).

Other than buying apart-
ments for renting purposes,
many foreigners buy prop-
erty in Georgia for getting
residency. Wealth Manage-
ment not only offers them to
buy an apartment, but also
takes responsibility to man-
age the legal documents
needed for getting residential
permit. If foreigners will not
be able to become residents,
company is ready to resell
their apartment and refund
the cost.

Also, we are making some
TV advertisements, newspa-
per articles, online pages,
etc.

Do you plan to set up your
marketing and sales office
in the UAE - in future?

In Dubai Sky Development is
represented by its experi-
enced partner — Bayat Group
with whom we have cooper-
ated in many projects. [l
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egative perception
by regional in-
vestors and venture
capitalists in the
Arab World is ham-
pering the growth of innova-
tion and techpreneurship as
well as start-ups in the Gulf
and the Middle East region,
experts told more than 200
decision-makers, investment
advisors, wealth managers,
business owners and private
bankers at the Wealth Arabia
Summit held at the JW Mar-
riott Marquis hotel in Dubai
recently.

“If the technology is good,
it will be developed in the Sil-
icon Valley, not in the UAE —
is the perception amongst
most local and regional in-
vestors,” Noor Sweid, Gen-
eral Partner, Global
Ventures, told delegates at
the Wealth Arabia Summit,
trying to explain the lack of
funding by venture capitals
and investors to boost start-
ups in the region.

“More than 50 percent of
the population in the MENA
region is under 25 years of
age and they are at the fore-
front of the internet and
media consumption. The
highest number of YouTube
visitors is not from Europe or
the United States, but from
the Middle East. In fact, the
people in the Arab World
consume more YouTube per
capita than in Europe.

“The UAE leadership has
created a great enabling en-
vironment for start-ups, en-
trepreneurship and we are
proud of the achievements of
the country in the last 47
years. We can create global
success stories in Dubai —
more Souqgs and Careems —
as more and more start-ups
are coming up with innova-
tion.

“However, getting funding
is an issue due to a strange
perception that ‘if they are
good, they will be built in the

Panelists at the Wealth Arabia Summit discusses start-up and entrepreneurship issues

United States. This needs to
change,” Sweid, who helps
new start-ups raise funds.
“US and European tech
funds as well as investors
from other countries are
funding more companies in
the UAE start-up market,
compared to the local and re-
gional investors.”

She said, Dubai has been a
real estate and trading hub
for a long time. “It is now be-
coming an innovation hub —
as the government is pushing
for,” she said.

“The regional start-up sce-
nario has changed a lot.
However, in the US, 0.3 per-
cent of the GDP is invested in
venture capital that repre-
sents 21 percent revenues of
the private sector and 11 per-
cent jobs in venture capital-
backed firms. In the UAE and
Saudi Arabia, investment in
venture capital is around 0.03
percent of the GDP — one
tenth of that of the United

States.

“However, while Europe
and America invests in peo-
ple, we invest in companies —
looking at only balance
sheets and profit and loss
statements. Investors need
to change their attitudes to-
wards the regional techpre-
neurs and start-ups and look
more at the product, people
and their potential, and not
the balance sheet.

“More than 123,000 engi-
neers are graduated in the
Middle East every year. Yet,
youth unemployment in the
region is 30 percent — one of
the highest in the world. We
need to invest in people,
more than in companies.”

The Wealth Arabia Summit
is the only platform in the re-
gion built from the ground up
that specifically caters to high
net-worth individuals
(HNWIs) and their most
trusted representatives in
wealth management.

Since its inception in 2016,
the summit has established
itself as the premium forum
bringing together the region's
HNWIs, senior investment
executives and service
providers for actionable in-
vestment advice from the
world's most informed.

Following the continued
success of 2016 and 2017,
the 2018 edition of the
Wealth Arabia Summit has
evolved significantly with the
introduction of three new fo-
rums and a larger exhibition
space.

The 2018 edition includes
the Main Stage which fea-
tures six keynote presenta-
tions on vital trends shaping
the investment space, fol-
lowed by the Women's In-
vestment Forum, the Real
Estate Investment Forum
and the Family Affairs
Streams, as well as exhibi-
tion space for service
providers. [l
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s at Dubai Hills Estate at a very low price, attractive investment

estate

Emaar sells 1BHK

for Dh664,888

maar Properties has
brought down the
prices of one-bedroom
hall apartments to
Dh664,888 at the
Dubai Hills Estate, as loom-
ing oversupply is pushing the
prices of freehold homes to
rock-bottom.

Following the sell-out cus-
tomer response to Collective,
the first co-living community
in Dubai Hills Estate, the
serene, lush lifestyle destina-
tion located only 15 minutes
from Downtown Dubai and
City Walk, Emaar has un-
veiled its second phase - Col-
lective 2.0.

“Enabling customers to
stop renting and start owning,
the Collective 2.0 homes
start at Dh664,888 for a one-
bedroom with an innovative
monthly payment plan with
significant demand expected
for the trend-setting resi-
dences. A contemporary so-
cial hub, Collective 2.0

homes are ideal for millenni-
als, young professionals and
entrepreneurs seeking an all-
inclusive 'work-live-play’ en-
vironment,” the developer
said in a statement.
“Collective 2.0 builds on the
huge success of the fast-sell-
ing phase with a more prime
address. In addition to having
the perfect location for a chic
urban lifestyle within Dubai
Hills Estate’s masterplan,
Collective 2.0 is nestled
alongside Rove Hotel and
Business Park, which in-
creases the property value.
“Collective 2.0 offer a rich
choice of amenities for resi-
dents with the Dubai Hills
Boulevard, featuring trendy
retail outlets; the Dubai Hills
Park, serving as a serene re-
treat; and the Dubai Hills
Mall, with over 650 retail and
F&B outlets, in walking dis-
tance. They also have effort-
less connectivity with the city
with easy access to Al Khail

Road and a nearby Metro
station.”

Promoting a new concept
of openness and sustainable
living, Collective 2.0 is de-
signed to meet the lifestyle
aspirations of the young and
fashionable. The apartments
in one and two-bedrooms are
overlooking the Dubai Hills
Boulevard and a few resi-
dences opening to direct
views of the iconic Burj Khal-
ifa and Downtown Dubai.

Residents at Collective 2.0
can enjoy the ground floor as
their lounge, with an informal
concierge service. Designed
for people to meet, interact
and grow, the co-living com-
munity also boasts work
spaces, relaxation areas and
an entertainment zone. Col-
lective 2.0 has several high-
end lifestyle amenities too,
such as open courtyards,
barbecue areas, two swim-
ming pools, a mini theatre
and library. 1l

ollowing the suc-

cess of the flagship

Safagat project in

Hatta, whereby 640

villas were retrofit-
ted with solar rooftop pan-
els, Dubai is now
extending this innovative
approach across addi-
tional buildings and villas.
The Safagat programme
will support the implemen-
tation of solar rooftop pan-
els on buildings across the
UAE, with demand coming
from Hatta and residential
villas in Dubai.

Safagat is the solar rev-
olution enabler for the
UAE and falls under the
Shams Dubai initiative.
Under Safagat, eligibility is
only possible when the
savings are more than the
cost of the hardware over
its usable life. Each
Safaqgat deal will cost less
for the end user by com-
parison to their pre pur-
chase scenario.

The solar rooftop panels
are photovoltaic (PV) pan-
els, which generate elec-
trical power by using solar
cells to convert energy
from the sun into a flow of
electrons. Solar cells pro-
duce direct current elec-
tricity from sunlight which
can be used to power
equipment or to recharge
a battery. When installed
on the villas, the PV pan-
els will result in the reduc-
tion of 50 tonnes of carbon
emissions, equivalent to
the planting of 500 trees,
whilst installation on the
buildings results in the re-
duction of 130 tonnes of
carbon emissions, equiva-
lent to planting 1,300
trees. I}
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ternon Worldwide,
the international real
estate development
arm of Dubai-based

developer Sternon
Group, will start developing
the US$150 million Fortune
Star project close to the Dis-
ney World in Orlando,
Florida, United States.

Designed by the renowned
architects, Ray Scott and
Matt Cormia, Fortune Star is
a massive development of
three towers that will deliver
550 luxury apartments in
three phases at Kissimmee,
near Disney World.

The first phase of the proj-
ect will see the development
of 250 apartments, 80 of
which have already been
sold to 40 investors under
the EB-5 investor immigra-
tion programme that allows
investors to obtain perma-
nent US residency and a
Green Card, on the condition
of a minimum investment of
US$500,000 that creates at
least 10 jobs in the United
States.

“We have already sold 80
apartments to 40 investors
under the EB-5 Investor Im-
migration programme while
the balance 170 apartments
have been kept aside for
leasing purpose,” Hussaini F.
Nalwala, Managing Director
of Sternon Group.

“The land for the develop-
ment of the project has been
acquired, following which all
the permits have been ob-
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Sternon’s projects are part of the US EB-5 Investor Immigration programme, that helps in-
vestors to obtain US permanent residency Green Card

tained and we expect the
main construction activities to
start in April. We expect to
deliver the project in two and
a half years’ time.

“Located just a few minutes
away from Disney World in
Kissimmee, Florida, Fortune
Star offers a plush lifestyle
with comfortable living. Sur-
rounded by a number of im-
portant establishments in the
area, Fortune Star defines it-
self as a part of the tourist
destination and is the heart of
a bustling community.

“One wakes up to an unfor-
gettable picturesque view of
the waterfront and Disney at-
tractions which makes For-
tune Star a cut above the
rest. With its great location
and extensive facilities, For-
tune Star proves to be a
great investment in the real
estate industry which can
yield high returns over the
years.”

Being developed in three
phases, each building is

carefully planned to accom-
modate the needs of distinct
personalities and modern
day families. Every phase is
unique and offers a healthy
space with contemporary liv-
ing solutions.

Being developed in 3
phases, each building is
carefully planned to accom-
modate the needs of distinct
personalities and modern
day families. Every phase is
unique and offers a healthy
space with contemporary liv-
ing solutions.

The 1st phase of the devel-
opment is a 11 storey build-
ing overlooking the Magic
Kingdom of Disney World.
With a stunning view of the
outdoors, one is bound to live
in serenity and relaxation.
The 1st Phase comprises of
two level shopping area, 3
storey parking space and 7
floors of 1- and 2-bedroom
apartments.

The 2nd phase of the de-
velopment is an 18 storey

Sternon puts $150m
project on EB-d

building encircling aesthetic
landscapes and alluring gar-
dens. Every sight is easy on
the eye and every breath is of
fresh air. The 2nd Phase
comprises of commercial
space at ground and first
floor, 4 storey parking space
and 13 floors of apartments.

The 3rd phase of the devel-
opment is a 20 storey build-
ing with a stunning view of
the attractions and sceneries
which includes six-level park-
ing space and 15-level resi-
dences.

All apartments are created
with excellence and provide
deluxe amenities to its resi-
dents, including breath-tak-
ing lake views, built-in home
appliances such as: mi-
crowaves, dishwasher/dis-
posal, cable and internet,
digital thermostat, full-size
washer and dryer, intrusion
alarms, oversized walk-in
closets and home-office al-
coves, private terraces and
walk-in showers. i
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Own your Smart Home by paying AED 270,000 over 18 months
for a 1 bedroom apartment and balance on completion®

ARADA

Smart Home

i,

Experience Smart Home
living at Misk Apartments

Arada Smart Home technology offers you Visit us
greater security and saves you money!
Mall stand

Get remote door access, lighting and temperature control, Dubai Festival City Mall

all for free. 10am - 10pm

Misk Apartments homeowners will benefit from Downtown Sales office

Living with direct access to and great views of Aljada’s Badriyah Ballroom,

Central Hub, the UAE's latest leisure and entertainment Radisson Blu Resort, Sharjah

destination, which is designed by Zaha Hadid Architects. 10am - 7pm

y

A I 1 a d a - A development by
] gggoér:da (27232) = ARADA

*T&C apply
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